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Pink Modifies Rate 
Deviations on Autos 
For Eight Companies 


Northern, N. Y., Allowed 17% De- 
viation on Collision; Seven Com- 
panies Reduced to 10% 


RELAXES RULE FOR TIME 


Warns Continuation Depends cn 
Keeping Expense Ratio Sub- 
stantially Under 46142% 


Superintendent Louis H. Pink of 
Insurance Department of New York has 
modified the amount of deviation from 
automobile collision rates of the National 











the 


Automobile Underwriters Association 
from 15% to 10% in the case of seven 
companies, and from 25% to 17% for 
the Northern Insurance Co. of New 
York, effected August 7, deferring until 
the coming year requirement of full 
compliance with the Department’s stand- 
ards of expense ratio substantially less 


than 464%, before continuing such de- 
viations. 
The following companies have been 


permitted to use the 10% deviation on 
collision rates until the end of the 
year: 

American Automobile 
Co., St. Louis: 


Fire Insurance 
General Insurance Co. of 
America, Seattle, Wash.; Hamilton Fire 
Insurance Co.; Merchants Fire Assur- 
ance Corp.; Pacific Fire Insurance Co. ; 

Standard Insurance Co.; Washington As- 
surance Corp. 

Deviation Is Granted 

The Northern was granted a 25% de- 
viation on its fire, theft, comprehensive 


and collision business for 1940, and the 
other seven companies named were 
granted a 15% deviation on the same 


coverages. Property damage deviations 
were denied and the companies were 
advised that the deviations in connection 
with collision would not be continued 
beyond July 31, 1941, “unless they could 
be justified on the grounds of substan- 
tial savings of expenses in the case of 
the individual companies.” 

Some of the companies requested 
further consideration to the continuance 
of the deviations for collision, urging 
that they were entitled to such deviation 
on the basis of their own experience, and 
asked a definite outline of the depart- 
Ment’s position with respect to devia- 
tions as a guide to the immediate future. 

The department had advised the com- 
panies that owing to the substantial 


(Continued on Page 20) 
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insurance rate on my building!” 


“TI chose the London & Lancashire because of the 
intelligent survey submitted by your local agent. 
His simple explanation of the various forms of 
insurance I needed impressed me greatly. Then 
—and this is what ‘clinched’ it—your field man 
showed me how to substantially reduce the fire 





London & Lancashire 


THE LONDON & LANCASHIRE INSURANCE ee LTD. » ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


Agents and brokers will welcome the friendly Home Office 
assistance which brings forth comments such as these. 


G sR OG OU 


LANCASHIRE 
GROUP 


« SAFEGUARD INSURANCE COMPANY OF NEW YORK 
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Community Service 


One of our underwriters, five years in the business, was asked 
by a new underwriter what answer he would have given a critic 
who said that as a class life insurance underwriters do not con- 
tribute anything in civic service to their local communities. Our 
underwriter’s answer should reaffirm the faith of all in his 
calling :— 

“Disregarding for the moment the thousands of hours put in 
by this country’s life underwriters in community chest drives, 
board of trade, YMCA campaigns, parent teachers’, boy scout 
work, ete., I get a lot of satisfaction from thinking of my job day 
in and day out. 

“T am always impressed by the advertisement used on the 
window of our local bank to the effect that its assets are over a 
million dollars. 


“In my five years of selling, | have created over a million 
and a quarter dollars of life insurance estates in my community. 
I know that when this sum comes to maturity, either in old age 
or at the time of death of the insured, it will fill a much more 
important need to my neighbors than the satisfaction that comes 
to the few who clip bank coupons. If you can’t have the religion 
of life insurance enough to live this service every day, you can’t 
make the grade as an underwriter.” 


ad 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Record House Revenue 
Bill Keeps Insurance 
Normal Tax Formula 


Income From Certain Partially Ex- 
empt Securities Would Be Sub- 
ject to Surtax 


EXEMPTIONS ARE RETAINED 


Estate and Gift Tax Rates In- 
creased; Temporary Defense 
Tax Made Permanent 











The three billion dollar Federal Rev- 
enue bill passed by the House this week 
—largest single tax bill in U. S. Govern- 
ment history—makes no change in the 
basic formula for determining the normal 
tax net income of life insurance compa- 
The proposed additional 5% to 6% 
“net 


nies. 


surtax on corporations, using in- 


come” rather than either “normal-tax net 
income” or “adjusted net income” in 
determining the surtax, would have the 


effect of making income 
exempt securities subject to the surtax. 
There House bill in 
proceeds taxation or life insurance pro- 


The bill is now before 


from partially 


is no change in the 
ceeds exemption, 
the Senate. 

Some of Changes 


Under existing law, the normal income 
tax is allowed as a deduction in comput- 
ing the excess profits tax. The bill, how- 
ever, would reverse this procedure and 
require that excess profits be computed 
before any deduction for income taxes. 
The excess profits tax as to corporations 
generally would be allowed as a deduc- 
tion in computing normal income tax and 
the proposed surtax. This deduction 
would not be available to insurance com- 
panies because of the special definition 
of their net income. 

The rate of tax on “excess profits net 
income” would be increased ten percent- 
age > points in each bracket so as to make 
the minimum rate 35% instead of 25% 
and the maximum rate 60% instead of 
50%. The excess profits credit could 
be computed, as at present, either on 
the average earnings or the invested 
capital method. The 95% credit for av- 
erage earnings during the base period is 
retained as to the former, but the credit 
under the latter would be reduced from 
8% to 7% on invested capital in excess 
of five million dollars. An added provi- 
sion would permit new capital to be 
counted at 125% in computing the in- 
vested capital credit. 


Estate, Gift Taxes Raised 


A new provision would be added to 
require corporations using the invested 
capital credit to pay a special tax, within 
certain limitations, of 10% of the amount 
by which its adjusted excess profits net 
income computed under the average earn- 


ing method exceeds such income using 
the invested capital method. 
The temporary 10% defense tax, in- 


cluding that on the normal tax of cor- 
(Continued on Page 10) 
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NEW YORK CITY 


To all Metropolitan Policyholders: 











their explanation. 









basic selling principles are... 
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surance needs. 











a fee of any kind. 





policyholders. 






METROPOLITAN LIFE INSURANCE COMPANY 


FREDERICK H.ECKER, Chairman of the Board 
LeroY A.LINCOLN, President 


Three and one-half years ago, we decided to devote part of our advertising 
effort to explaining how a life insurance company operates. 


Since then, we have published thirty-nine advertisements having this as 
their aim. We have told you about mortality tables, dividends, surpluses, 
diversification of investments, and many other subjects. However, so far 
in the series we have not covered in detail Metropolitan agency practices 


and principles which govern life insurance selling activities. 


Accordingly, we are devoting this and several succeeding messages to 


The principles underlying our sales practices are designed to help us 
provide you with the kind and amount of insurance protection you should 
have at the lowest cost consistent with safety. Briefly stated, these 


Your life insurance program should be fitted to your own 
particular needs and those of your family. 


In taking out life insurance, full consideration should be 
given to the relationship between your income and your in- 


As your insurance needs change, or your income varies, 
your insurance program should be fitted to your new situa- 
tion in whatever way will best serve your interests and 
your family’s. Your Company or any representative will 

be glad to advise you in such cases without charging you 


The Company should do everything it reasonably can, not only to 
make it convenient for you to keep your life insurance program in 
force, but also to help fulfill its objectives. 


Life insurance companies have found that the most satisfactory way to 
help you accomplish these things is through the Agency System. Metro- 
politan agents are especially trained in life insurance, so that they may 
be equipped to help you with your problems. This method of selling life 
insurance has been given the stamp of public approval by generations of 
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Th is is Number 40 in a series of advertisements designed 
to give the public a clearer understanding of how a life 
insurance company operates. Copies of preceding ad- 
vertisements in this series will be mailed upon request. 


Metropolitan Life 


Insurance Company 
(A MUTUAL COMPANY) é 









Frederick H. Ecker, CHAIRMAN OF THE BOARD 






Leroy A. Lincoln, PRESIDENT 
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THIS IS THE FORTIETH in Metropolitan’s series of advertise- 
ments designed to give the public a clearer understanding 
of how a life insurance company operates. It appears in: 
Collier’s, Aug. 2; Saturday Evening Post, Aug. 2; Business 





Week, Aug. 2; Time, Aug. 4; American Weekly, Aug. 3; This 
Week, Aug. 10; Forbes, Aug. 1; United States News, Aug. 1; 
Cosmopolitan, Sept.; Nation’s Business, Aug.; Fortune, moti 
Newsweek, Aug. 4; American Mercury, Aug. ) 
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Harry Scherman’s Book on Inflation 
By Willis Hatfield Hazard, Ph. D. 


Harry Scherman, president of the 


Jo0k of the Month Club, has written a 
book, “Will We Have Inflation?” which 
is published by Simon & Schuster, New 
York, and which, in my opinion, is one 
of those rare volumes that spring from 
4 most unusual combination of two 
mental endowments—ability to master a 
highly complex and controversial sub- 
ject, seeing all sides, appreciating their 
relationship, and analyzing and evaluat- 
ing their significance, thus making it 
possible, from the total picture, to de- 
rive a practical “reconciliation to des- 
tiny.” Mr. Scherman is a literary styl- 
ist who uses a clear-cut non-technical 
language presentation of ideas. 


Answers Current Queries About Inflation 


Contents of this book fall into two 
parts, closely related: “Will We Have 
Inflation?” and “The Real Danger in 
Our Gold.” Both articles appeared in 
The Saturday Evening Post a_ few 
months ago. His book is intended as 
an answer to current popular questions 
about inflation, a task that necessarily 
involves some explanation of our mone- 
tary system. Fast moving events at home 
and abroad are certain to make the an- 
swer to the question, “Will We Have In- 
flation?” increasingly important because 
recognition of the possibility of infla- 
tion is bound to spread widely and inso- 
far as that recognition does spread it 
will incite fear, and such fear is itself 
commonly supposed to be bad for the 
community. 

But Mr. Scherman contends that this 
is a mistake. He says, “An unjustified 
fear of inflation can have no effect; a 
justified fear can be nothing but salu- 
tary.” For he asks, how can inflation 
be averted if it is not well anticipated 





and its ruinous nature to society widely 
understood ? 

And right here is the problem that 
he tries to solve in this book. An 1n- 
formed fear indicates that there is not 
so much to fear. “When the picture 
is unveiled it becomes clear that not 
only is a serious inflation not ‘inevitable,’ 
but actually that inflation is easy to 
avert if its aspects only had to be dealt 
with,” he says. 

This, as of course every voter knows, 
is far from being the case. “Finance 
is mixed with politics. Inflation is not 
easy to avert—politically.” Indeed, the 
author, in common with all qualified 
siudents of American finance, knows that 
the cbstacle to the wise management of 
cur fiscal affairs arises largely from “the 
peritious public ignorance about our 
monetary system.” Here is the breeding- 
ground of most of our fiscal troubles. 
Let me quote his words directly: 

“The truth is that our governmental 
managers do truly represent us—in our 
deficiencies as in our virtues, in our 
fumbling economic ignorance as in our 
common sense as a people. In every 
crisis we expect to be saved from above 
—by our leaders. If we are to be saved 
from a coming crisis of inflation, I for 
one am completely convinced that the 


saving will come from below. It will 
come from ourselves. It must be a 
people’s movement prodding the gov- 


ernmental managers ahead of it.” 

It is to help in spreading the informa- 
tion now so generally lacking among 
our citizens that the book was written. 
Similarly, the motive, on my part, back 
of this article, is in turn to cal] the at- 
tention of the life insurance fraternity 
to the book, because there is no class 
in the community with broader influ- 
ence, and with greater opportunity to 
neutralize the baleful effects from mix- 
ing politics with finance, than this pow- 


erful organization of men, trained to give 
sound advice on questions of personal 
and family solvency. 


Example of Mixing Politics and Finance 


An amazing illustration of how this 
mixing of politics and finance harms the 
public’s understanding of the present 
situation is the ignoring or negativing by 
Congress of the excellent proposals is- 
sued by the six Governors of the Fed- 
eral Reserve System, the twelve presi- 
dents of the Federal Reserve banks, and 
the twelve members of the Federal Ad- 
visory Council—none of whom can be 
accused of anti-New Dealism in any 
form. These three groups issued a joint 
report to Congress, as many of my 
readers will remember, on the last day 
of 19. 

The report was prepared with extra- 
ordinary care, and reflected the studied 
opinions of what it is not too much to 
call the supreme official financial author- 
ity of the nation. It was carried by 
every important newspaper. The burden 
of its message was that inflation is 
ahead, we must block it, and doing this 
requires certain definite actions by the 
Government. 

Incredible as it seems, this able and 
extremely important document was re- 
ceived by Secretary Morgenthau and 
Secretary Jones almost with scorn, if 
not derision. No wonder the public was 
confused and bewildered. Yet the sug- 
gestions made in the report were calcu- 
lated to safeguard every man’s property 
and business, and indeed his whole eco- 
nomic future. 

This lamentable instance of repressive, 
even stultifying blindness on the part 
of powerful officials, of course, blanketed 
the salutary effect the report should 
have had on the nation. It was an 


example of the deplorable mixing of 
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DR. W. H. HAZARD 


partisan politics with matters of the 
highest significance in another field. 
Six Constructive Efforts 

One of the mest valuable sections of 
Mr. Scherman’s book shows that, while 
inflation is far from inevitable, yet in 
case it does rear its ugly head, at least 
six constructive efforts can be made 
right now to change conditions that 
facilitate its onset. These six measures 
are designed to reduce the new money 
and checking deposits that can now be 
Hooded into the reservoir of our money 
supply. 

First. The first pipe-line that is doing 
us harm is that which introduces new 
gold into our monetary system. For 
each ounce of pure gold that the Treas- 
ury receives, it gives a Federal Reserve 
Zank $35 in gold certificates, thereby 
adding that much money in new check- 
ing deposits to those already existing. 
Since 1934 about fourteen billions have 
been created from this source. 

This pipe-line, as the Federal Reserve 
officials urged, can be stopped up. It 
can be done by the device of “sterilizing 
gold”—a_ technical process that the 

(Continued on Page 11) 





Bankers National Life leading agents and their friends: top row, reading left to right—Sam Hodes, Worcester, Mass., Mr. and Mrs. Nathan Kanter, Hartford; 
Isadore Jacobson, Perth Amboy, N. J.; Vice-President William J. Sieger, Mr. and Mrs. Irving Victoroff, Jersey City; Mr. and Mrs. Jack Brauner and Ernest Tarzia, 
also of Jersey City. In banquet room scene, left to right—Ernest Tarzia, Captain G. Hoffman and Charles M. Castagne, both of Newark; Joseph Intracaso, Jersey City; 
H. C. Freeman, home office. 

Second row, reading left to right—Richard J. O’Brien, home office; Mariano R. Pesquera, San Juan, Puerto Rico; J. George Schilke, Hartford; President Ralph 
R. Lounsbury (left center) surrounded by a group of conventioneers with Harry J. Baker, Boston, sitting behind him to the left; Henry R. Shiembob, Hartford; Irving 

ictoroff and Mrs. Victoroff; Dr. and Mrs. Irving Gutman, Jersey City; Mrs, George Parris, Philadelphia. 
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National Association 
Membership 33,053 


NEW YORK NOW TOPS CHICAGO 





State Below Pennsylvania; Still More 
Members Expected for Sep- 
tember Meeting 

The close of June, 1941, showed a 
membership record for the National As- 
sociation of Life Underwriters of 33,053, 
a new high, which in the opinion of 
Grant Taggart, national membership 
chairman, “will undoubtedly be consid- 
erably larger” by the time of the Sep- 
tember convention. 

Mr. Taggart credited the growth of 
the association to the ever-expanding 
program, increased educational activity 
and fuller public relations campaign un- 
der the administration of President 
Harry T. Wright. 

Sixty-four local associations equaled 
or exceeded their quotas and eighteen 
state associations bettered their marks. 

There are now 368 local units, the 
newest organization being the associa- 
tion of the Philippine Islands. 

The New York City Association, which 
for the past two years has yielded the 
title of the country’s largest association 
to Chicago, recaptured the honor with 
a membership of 2,345. It had to make 
the year’s largest numerical gain—715— 
however, to nose out the westerns. The 
first ten associations from the stand- 
peint of total membership are: 

New York City, 2,345; Chicago, 2,110; 
Boston, 1,437; Pittsburgh, 1,292; St. 
Louis, 761; Philadelphia, 712; Los An- 
geles, 603; Cleveland, 596; Kansas City, 
496, and Detroit, 471. Newcomers to the 
group are Kansas City and Detroit, re- 
placing Baltimore and Indianapolis. 





Pennsylvania continued to lead the 
state associations in size, but found its 
lead over New York reduced by half. 


The ten largest state bodies are as fol- 
lows: 


Pennsylvania, 4,024; New York, 3,664; 


Illinois, 2,974; Massachusetts, 2,170; 
Ohio, 1,893; California, 1,728; Misscuri 
1,472; Texas, 1,216; Indiana, 1,076; and 


Michigan, 895. 
the “first ten” this year as last. 





Announced by President Hawkes of 
Chamber of Commerce of United 
States; J. L. Train, Chairman 

President Albert W. Hawkes of Cham- 
ber of Commerce of the U. S., announces 
the Chamber’s new committee on insur- 
ance. Chairman is John L. Train, presi- 
dent Utica Mutual of Utica, N. Y. Other 
members are these: 

Herman A. 
Casualty 

Esmond Ewing, vice-president, Travelers Fire. 

Chester O, Fischer, vice-president, Massachu- 
setts Mutual. 

Edmund Fitzgerald, vice-president, Northwest- 
ern Mutual. 


Behrens, chairman, Continental 


Carl N, Jacobs, president, Hardware Mutual 
Casualty. 
Leroy <A. Lincoln, president, Metropolitan 


Life. 
Paul Rutherford, president, Hartford A. & I. 
John M. Thomas, president, National Union. 
John H. RK. Timanus, secretary, Philadelphia 
Contributionship. 
William D. Winter, president, Atlantic Mutual. 


For United Services Life 


Melville Vl. Menefee, who has been in 
life insurance but two years and is 3], 
has paid for $1,059,090 for the year 
ending July 1. He represents the United 
Services Life of Washington, D. C. H's 
qualifications for membership in the 
Million Dollar Round Table have been 
approved by H. Kennedy Nickell of 
Chicago, chairman of that group. 


EMIL HEINTZ TO NEW YORK 

Emil Heintz, general agent in Phila- 
delphia for the American United Life, 
has been named an agency supervisor 
for the Continental Assurance, with 
headquarters in New York City. He 
will have charge of the Eastern territory. 


The same states occupy. 


J. R. Burns New President 
Southern Life of Atlanta 


James Rankin Burns, of Birmingham, 
wellknown Southern insurance man, is 
the new president of the Southern In- 
surance Securities Corp. and its affili- 
ate, the Southern Life Insurance Co. 
of Georgia, it was announced in Atlan- 
ta, this week. Mr. Burns succeeds Dr. 
Dan Y. Sage, who becomes chairman 
of the board of both companies. 

Senator J. M. Simmons, Bainbridge, 
retires as chairman of both boards, but 
will continue as a director, it was stated. 
Senator Simmons is expected to main- 
tain an active interest in the affairs of 
both companies. 

A former president of the Lincoln 
Reserve Life of Birmingham, Mr. Burns 
has more recently been engaged as a 


consultant in the insurance field. He 
also has had wide experience in the 
fields of banking and industry. He 


served several terms as president of the 
Life Underwriters Association of Birm- 
ingham. 





Jefferson Standard Assets, 
Capital, Surplus Increase 


The Jefferson Standard Life now has 
increased its capital, surplus and con- 
tingency fund to $7,200,000, a gain of 
$470,000 since December 31, 1940, This 
was announced last week by President 
Julian Price at the company’s semi- 
annual meeting of the directors. 

Life insurance in force is now $435,- 
000,000 and assets exceed $100,000,000, 
Mr. Price reported. 

Announcement was also made that the 
7,000 shares of Pilot Life stock which 
the Jefferson Standard made available 
to its shareholders on a pro rata basis 
have been entirely subscribed, thus giv- 
ing the Pilot the status of an inde- 
pendent company and reducing the Jef- 
ferson Standard’s origina] investment in 
the Pilot to about 2,500 shares. 
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Great-West Names Morrison 
Mortgage Investment Mgr. 


H. M. Morrison has been appointed 
manager of mortgage investments by 
the Great-West Life, succeeding the late 
F, J. Freer. 

Mr. Morrison came to the Great-West 
Life in 1920 as an investment inspector 
in Northern Saskatchewan. He was 
transferred to head office as supervisor 
of inspectors in 1930, and in 1939 was 
appointed supervisor of mortgages. Be- 
fore joining the company Mr. Morrison 
spent three years in the valuation de- 
partment of the British Government, 
where he was licensed as Government 
valuator of urban and rural properties. 
Coming to Canada he spent two years 
in engineering construction, and was 
later in charge of loans for several in- 
vestment companies. 

Mr. Morrison is still closely associated 
with many of the Western land associa- 
tions and is a senior member of the 
Society of Residential Appraisers. In 
the Great War he served with the Royal 
Engineers in the Far East and at_pres- 
ent is captain and adjutant of the Mani- 
toba Command Legion of Frontiersmen. 








A position is open in the 
Agency Department of the 
Home Office. Regular Agen- 
cy Department duties involv- 
ing some traveling. Modest 
salary to start. 


Will those interested 


94 Fulton Street 





Due to recent promotions there are several open- 
ings in the organization of a substantial New 
England life insurance company, writing both 
Life and Accident insurance. 


qualifications to 


Box 1409 
THE EASTERN UNDERWRITER 


Agency supervisor wanted in 
both Boston and Pittsburgh. 
The men preferred are those 
now giving all or part of their 
time to personal production. 
Salaried positions. 


please submit their 


New York City 

















Business Men’s-Liberty Life 
Merger Approved July 28 


Last step in the reinsurance of Liberty 
Life by the Business Men’s Assurance 
was taken July 28 when a special com- 
mission composed of insurance commis- 
sioners of Missouri, Kansas and Arkan- 
sas approved the agreement of purchase 
between the two companies, 

The agreement will increase the assets 
of the Business Men’s Assurance to 
more than $28,000,000 and the life in- 
surance in force to over $148,000,000. 

Policyholders of the Liberty Life have 
been assured that all promises of their 
contracts will be fulfilled by the reinsur- 
ing company. All agency contracts of 
the Liberty will also be taken over by 
the Business Men’s. 





PENN MUTUAL REGIONAL 





Two-day Congress at Chicago for Mid- 
West Agents; President 
Stevenson Speaks 


A two-day regional conference of the 
Penn Mutual agents in the midwest dis- 
trict was held in Chicago last week. 

General Agent Leon W. Bounta, Min- 
neapolis, presided at the first meeting 
at which Vice-President Eric G. John- 
son was the principal speaker. The meet- 
ing was divided into eight seminars, At 
the same time a separate session for 
the wives was held at which William H. 
Nicholls, Jr., Grand Rapids general agent 
presided. Talks were given by Charles 
B. Stumes, Chicago; Seth W. Ryan and 





Henry J. Gilbertson. One of the wives, 
Mrs. Gerrit Van Ringelesteyn talked on 
how an agent’s wife may help him in 
his business, 

James M. Royer, Chicago, was toast- 
master at an informal dinner, at which 
the guest speaker was Dean William 
Homer Spencer, School of Business, Uni- 
versity of Chicago. 

At the Tuesday meeting speakers were 
Mr. Bounta, Stuart B. Nash, Oshkosh; 
Edna Kaufman, Chicago; and Robert L. 
Utne, Minneapolis. 

President John A. Stevenson addressed 
the meeting on “Our Company,” a con- 
densed analysis of the company’s prac- 
tices, which he called “a report to our 
trustees in the field.” 

Agents who lead the seminar groups 
were Harmon S. Jones, Grand Rapids; 
Bissell A. Bradley, Oshkosh; Floyd C. 
White, CLU, Grand Rapids; Jacob E. 
Way, CLU, Chicago; Robert F. Lotz 
Chicago; Gerrit Van Ringelesteyn, Grand 
Rapids; Frank B. Ruolo, Detroit; an¢ 
Charles A. Johnson, Chicago. 





Leon G. Simon to Conduct 
Los Angeles Congress 


Leon Gilbert Simon, New York City, 
will have charge of the program of the 
two-day sales congress of the Life Un 
derwriters of Los Angeles in September. 

The board of directors also voted to 
suspend dues of all members called to 
service or who may later be called, dur- 
ing the time of their stay in the serv 
ices. This action is in line with a law 
recently enacted by which the State 
Division of Insurance will keep in force 
the license of any agent or broker whe) 
may be in service at the end of the 
license year, until such time as he has} 
completed his term. 
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Many General Agents 
Are on New List of CLU 


NAMES GIVEN BY McCAHAN 

p, 0. Works, J. H. Russell and S. &: 

Morton Among Prominent Managers; 
Agents in Greater N. Y. Area 





Dean David McCahan of the American 
College of Life Underwriters announced 
this week names of candidates complet- 
ing entire CLU examinations, series of 
1941. 


Managers and general agents com- 
pleting the series are as follows: 

Philip O. Works, Penn Mutual, Rochester, 
N. Y.; John Henry Russell, Pacific Mutual, 
Los Angeles; Stratford Lee Morton, Connec- 
ticut Mutual, St. Louis; Kenneth L. Aldrich, 
Guardian, Oklahoma City; Thomas P. Allen, 
Massachusetts Mutual, Dayton; Robert P. Bax- 
ter, Rio Grande National, Houston, Tex.; Angus 
Chassells, Ohio National, Chicago; Hans Otto 
Clasen, John Hancock, Seattle; Robert R. Cop- 
pess, Lincoln National, Greenville, O.; A. L. 
Ellowitch, Prudential, Rochester, N. Y.; Sam- 
uel Godfrey, Metropolitan, Troy; William E. 
Hughes, Mutual Benefit, Springfield, Mass. ; 
Charles J. King, Midland Life, Kansas City; 
H. L, LaClair, Travelers, Birmingham; Paxton 
Matthews, Indianapolis Life, Dallas; Glen Reem, 
Guardian, Detroit; E. E. Reid, Acacia, Toledo; 
Charles H. Schaaff, Mass Mut., Syracuse; Ed- 
win D, Shepherd, Jr., Conn. Mut., Houston; 
Horace R. Smith, Jefferson Standard, Houston; 
W. Merle Smith, Mutual Life, Buffalo; W. 
Thomas Thach, Mutual Benefit, Oklahoma City; 
lewel W. Tyson, Mass. Mut., Richmond; Har- 
ian M. Walker, Travelers, Buffalo; E. Clare 
Weber, Fidelity Mutual, Cleveland; Fred M. 
Wilson, Great-West, Lansing, Mich. 

In the area of Greater New York and 
surrounding cities and towns following 
assistant managers, cashiers or agents 
completed the entire examinations: 
Eugene Asckenasy, Metropolitan, N. Y. C.; 
0. E. Beal, Prudential, Newark; Milton Bram- 
bir, Metropolitan, Brooklyn; Fred Burrell, Pru- 
dential, N. Y.; Ralph Emerson Carpenter, Jr., 
Penn Mutual, N. Y. C.; Edward J. Cruger, 
Penn Mutual, N. Y. C.; Arthur Knapp Cunning- 
ham, Northwestern Mut., Brooklyn; John Fur- 
man Ekdahl, Prudential, Newark; Samuel B. 
feldman, Metropolitan, Brooklyn; James F. 
Fleming, Equitable Society, N. Y. C.; Jack D. 
Garfunkel, Continental-Amer., N. Y. C.; Sam 
Goldberg, Metropolitan, Bloomfield, N. J; 
Gardner H. Green, Penn Mutual, N. Y. C.; 
Siegfried Gruen, Metropolitan, Elizabeth. 

Also, E. W. Hahn, Metropolitan, N. Y. C.; 
Fred Ellis Hamilton (Group supervisor), Metro- 
politan, N. Y. C.; Martin H. Hanselman, (actu- 
arial dept.), Prudential, Newark; R. A. Hanson, 
Henry F. Hine, Jr., Metropolitan, N. Y. C.; Solo- 
mon Huber, Mutual Benefit, N. Y. C.; Werner 
Huebner, Equitable Society, N. Y. C.; Kleon 
James, Metropolitan, N. Y. C.; J. S. Keiper, 
(feld training), Metropolitan; Frank E. Kuhn, 
Equitable Society, N. Y.; Sidney E. Leiwant, 
broker, N. Y. C.; L. L. Lifshey, N. Y. Life, 
N.Y. C.; M. H. Linnell, Jr., Prudential, Pater- 
son; Sam Lipp, Metropolitan, Brooklyn; George 
W. Little, (Group Record Dep’t), Metropoli- 
tan, N. Y.; George G. McCarthy, Pruden- 
tial, Newark; David Beattie McEwan, Connecti- 
cut Gen., Newark; Ralph Michel, Metropolitan, 
Flushing. 

Also, Frank B. Morgan, Mass. Mut., N. Y. 
C.; M. Victor Morvillo, Metropolitan, N. Y. C.; 
Clarence Oshin, Mut. Ben., N. Y. C.; John W. 
Quine, Mutual Life, N. Y. C.; G. L. Sandgren, 
Metropolitan, Elmhurst; Sol Schneider, John J. 
Simpkins, Metropolitan, N. Y. C.; Frank A. 
Williams, Mutual Life, Newark; E. L. G. 
Zalinski, N. Y. Life, N. Y. C. 

Among others taking the complete examina- 
tions are S. Alberta Stutsman, Massachusetts 
Mutual, Detroit; Mrs. Frankie Ritter Cook, 
John Hancock, St. Louis; and Sidney Ward 
Phelps, Life Insurance Sales Research Bureau, 
Hartford. 





Baltimore Life Issues Two 
New Low Cost Policy Forms 


The 3altimore Life has announced 
the issuance of two new policies with 
lower premiums and lower net costs. 

The two new forms give the policy- 
holder the benefit of the savings made 
through issuing insurance in larger 
amounts. The minimum benefit is $2,500, 
issued either as a Continuous Premium 
Endowment at 85 or as a Twenty Pay- 
ment Endowment at 85. Premiums will 
be less than the corresponding premiums 
lor Whole Life or Twenty Pay Life, 
but the policies will have higher guar- 
anteed values. They are not limited to 
Preferred class risks. 


NON-CONTRIBUTORY CASES 
Group Department records of the 
Equitable Society show a larger number 
of non-contributory cases since January 
l than in any similar period in the past 
ten years, 
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HA, Wes Mi, . 


(A recent actual experience of a Prudential man) 


I am an insurance man. 


My heart is singing today, in spite of the 
tragic news that a close and valued 
friend of mine has unexpectedly been 


called to the great beyond at the early 
age of 42. 


He was my friend. 


That’s why I kept after him everlast- 
ingly several years ago, insisting that 
he insure his life, a responsibility he 
had neglected. Protesting that he 
had “plenty of time” he finally 
yielded and now I know that his 
widow will have at least $20,000 
with which to face the world. 


Because I was his friend. 








the) rudential 


Insurance ¥ Company of America 
Home Office, NEWARK, N. J. 


























Feature Speakers for 
1941 L.A.A. Program 


“TO HELP SALESMAN SELL” 





Three Speakers Outside Insurance; 
Julian Watkins, Cy Norton, 
Elisworth Geist 





Highspots of the forthcoming annual 
meeting of the Life Insurance Advertis- 
ers Association have been announced by 
Lewis B. Hendershot, Berkshire Life, 
general chairman of the meeting. 

The general theme will be “Designed 
to Help the Salesman Sell.” Holgar J. 
Johnson, Life Insurance Institute presi- 


LEWIS B. HENDERSHOT 
LAA General Chairman 


dent, will tell of the Institute’s work, 
and John Marshall Holcombe, Jr., man- 
ager of the Life Insurance Sales Re- 
search Bureau, will speak on “The Part 
Sales Promotion Plays in Morale Build- 
ing.” 

Powell Stamper, National Life & Ac- 
cident, will talk on “Trends in Sales 
Fromotion Activities.” Others on the 
program inciude: Franklin R. Amthor, 
Equitable Society, “The Trend in Sell- 
ing Life Insurance”; Jack R. Morris, 
3usiness Men’s Assurance, “Trends in 
Humanizing Premium Notices and Re- 
ceipts”; Jack Hill, editor Pilot’s Log, 
New England Mutual house organ; 
Seneca Gamble, Massachusetts Mutual, 
who will lead round table discussion of 
“Trend in Direct Mail.” 

Outside the life insurance business will 
be three speakers, Julian Watkins, pres- 
dent, H. B. Humphrey Advertising 
Agency; Ellsworth Geist, advertising 
manager, S. D. Warren Co.; and Cy 
Norton, sales promotion manager, Strath- 
more Paper Co. 

William L. Camp, Connecticut Mu- 
tual, will be chairman of the exhibit 
review. 


UNIONIZE SIEGEL’S EMPLOYES 


Contract Signed With CIO Guild of 
Workers Said to Be First of Kind 
in New York Insurance Business 
A_union contract covering employes 
of Morris H. Siegel, broadcaster and 
counselor, New York City, and the In- 
surance Employes Guild of the United 
Office and Professional Workers of 
America, CIO, is announced by the Guild. 
It says in its statement that this is first 
contract by which the Guild has jurisdic- 
tion over all office employes in the 
Greater New York area. Seven employes 
who were discharged for alleged union 

affiliation are to be reinstated. 

Anne Beronholtz, executive secretary 
of UOPWA, was principal negotiator 
for the union of which Lewis Morrill 
is national president and John Stanley 
secretary-treasurer. . 
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New York Life Issues 
New Weekly Bulletin 


SUSPENDING NYLIC REVIEW 








Lindsay Will Revive 
Field 


Vice - President 
Weekly Message to 
Force of Company 





Agencies of the New York Life re- 
ceived on Monday announcement by 
Vice-President L. Seton Lindsay that for 
the next two months the company would 
experiment with a weekly bulletin to go 
each agent instead of the 
monthly Nylic Review. After trial the 
matter of making the change permanent 
will be discussed at the next club 
meetings, 

The Nylic Review under the editor- 
ship of Stratford Corbett has been one 
of the best appearing and most interest- 
ing of company agency publications. It 
is most attractiv ely printed and has suc- 
ceeded in being both helpful to the field 
force and having the wider appeal of a 
regular magazine. 

In his announcement Vice-President 
Lindsay said in part: “The aim would 
be to consolidate in this single, weekly 
publication, all information, announce- 
ments and news now being issued sepa- 
rately. In addition, the Bulletin would 
contain brief digests of current sales 
ideas and samples of our newest litera- 
ture. 

“So far as the home office is con- 
cerned, our only desire is to do whatever 
is most helpful to the men and women 
in the Field. You are the ones most 
intimately concerned. If you would like 
to hear from us regularly oncé a week, 
rather than once a month, we would be 
glad to do our part. 

“With this in mind, we are suspending 
the Nylic Review for August and Sep- 
tember. In its place you will receive, 
once a week, a Bulletin similar in form 
to the one you are now reading—then 
at the Club meetings we will discuss the 
matter and get the general reaction to 
the proposed change.” 


Harry Gardiner Agency 68% 
Ahead for Seven Months 


The Harry Gardiner agency, John Han- 
cock Mutual Life in New York, reports 
the best month of the year for July and 
a 68% increase in Ordinary for the first 
seven months compared with the same 
period last year, The record comes co- 
incidentally with Mr. Gardiner’s comple- 
tion of twenty years as general agent for 
the company. 

July volume was $1,221,000 and the 
total for seven months is $2,000,000 ahead 
of the same period 1941. 

Mr. Gardiner in paying tribute to his 
agency force for this production, said he 
felt that, given the right state of mind 
in an agency organization, there is but 
little reason for a Summer slump. For a 
number of years past July has been one 
of the best months of the Gardiner office, 
and by no means a slump month. 

“And that goes for August, too,” said 
Mr. Gardiner, who is now bent on the 
current month’s effort. 


direct to 








Increase for State Mutual; 


Young Agency, N. Y., Leads 


The State Mutual Life, following the 
Virginia Beach convention last month, 
shows a 10.95% gain for July 1941 over 
the same month last year, as well as 
an increase for the first seven months. 

Thirty agencies contributed to the 
seven month gain, leader being the Ger- 
ald H. Young agency, New York City. 





Secretary of Central Life 


L. J. Lehane has been made secretary 
of the Central Life of Chicago succeed- 
ing S. B. Bradford now vice-president. 
Mr. Lehane first joined the Central Life 
in 1929. Alfred MacArthur is president 
of the company. 


Dedicate Craig Memorial Library 


The presidents of each of the national 
actuarial societies appropriately partici- 
pated with the top officers of the Metro- 
politan Life in ceremonies Tuesday dedi- 

cating a special room set aside in the 
new addition to the Metropolitan home 
office group on Twenty-fourth Street, 
New York City, in memory of James 
McIntosh Craig, first actuary of the 
Metropolitan Life, and his son, the late 
James Douglas Craig, for years actuary 
of the company. 

Participating in the ceremonies were 
Frederick H. Ecker, chairman of the 
board of the Metropolitan Life; Leroy 
A. Lincoln, president; Horace R. Bass- 
ford, actuary; and other officers. Also 
John M. Laird, vice-president Connecti- 
cut General and president of the Actu- 
arial Society of America; Henry H. 
Jackson, actuary National Life of Ver- 
mont, and president of the American 
Institute of Actuaries; Francis S. Perry- 
man, actuary Eagle and Royal Indem- 
nity, and president Casualty Actuarial 
Society. 

The old office used by James M. Craig 
in the Metropolitan Tower had long been 
kept as he left it as a memorial to one 
who was recognized in his profession as 
a great actuary and an originator of 


many practices, tables and forms which 
advanced actuarial science. The glass 
door bookcases which lined the walls 
and some of the furniture have been 
moved to the new location which will be 
known as the Craig Memorial Library. 
This and an adjoining room contain 
the Craig actuarial library. . 

One of the most interesting objects in 
the room is the “Wright Arithmeter.” 
It is a calculating machine built by 
Elizur Wright with his own hands. Be- 
ing two concentric brass cylinders with 
a scale held in position against the face 
of the cylinders, it multiplies and divides 
by the addition and subtraction of loga- 
rithms. Built by the noted actuary when 
he was Insurance Commissioner of Mas- 
sachusetts, it is stated that the device 
greatly expedited his work so that one 
year he personally made 250,000 calcula- 
tions on the machine. So helpful was 
the “Arithmeter” that Elizur Wright 
had it patented in 1869 and he made fif- 
teen copies of it. One of these was 
owned by James M. Craig which he later 
presented to the Actuarial Society of 
which he was president. The Society 
has now loaned the “Arithmeter” to be 
permanently housed in the Craig 
Memorial Library. 





MacWHINNEY AGENCY GAINS 

The J. Bruce MacWhinney agency, 
John Hancock in Newark, shows a gain 
of 27% in new business for the first 
seven months, the month of July having 
been the best month in written business 
in the agency’s history. 

Six members of the agency will attend 
the “Agency Leaders” convention of the 
company, sponsored by the General 
Agents’ Association to be held August 
26-28 at the Edgewater Beach Hotel, 
Chicago. 


Cc. J. McCANN TO GULF LIFE 

C. J. McCann resigned his duties as 
actuary and examiner for the Florida 
Insurance Department last week to be- 
come executive vice-president of the 
Gulf Life. Mr. McCann had been with 
the Insurance Department for twenty 
years. 

He entered upon his new duties Au- 
gust 4. 





Richard V. Kemp, office manager of 
the life department, Tongue, Brooks & 
Zimmerman, Baltimore general agents, 
died August 4 at his home in that city. 
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National of Vt. Names 
Gen’l Agent in Maine 


L. W. SMITH FO FOR PORTLAND 





Succeeds Late J. Lawrence Day, Form. 
erly with Equitable Society; 
Portland-born 





Appointment of Lawrence W. Smith 
as general agent of the Nationa] Life 
at Portland, Me., succeeding the late 
J. Lawrence Day, has been announced 
by Vice-President Edward D. Field, in 


charge of agencies. Mr. Smith is a 
native of Portland, a graduate of 
Bowdoin college, 1913, and for seven- 


teen years he has been secretary of the 
board of overseers of the college. When 
a student at Bowdoin he was manager 
of the football team and he was for 
four years a member of the glee club, 

His business career, which began with 
traveling salesmanship for a New York 
importer, covering most of the United 
States, and — included a few years 
with the U. S. Rubber Co., was interrupted 
by service in the first W rorld War, when 
he was overseas for a short time as a 
lieutenant in the chemical warfare serv- 
ice. After the war he served in London, 
England, as a representative of a cork 
importer, this being the same firm with 
which he was associated after leaving 
college. 

Returning to Brunswick, Me., where 
his home now is, he became a manufac- 
turer of infant’s wear. Eleven years 
ago he associated himself with the Equit- 
able Society as an agent and he later 
became a unit manager. He is thus 
well known in the Brunswick and Port- 
land area, and has served in several 
civic capacities, being chairman of the 
Boy Scouts in the Brunswick district 
and a past master of the Masonic lodge. 

He is married and has a daughter 
aged nine. 





Equitable of Iowa Defense 


Savings Plan for Employes 


President F. W. Hubbell, Equitable of 
Iowa, announced at a meeting of home 
office employes August 1, a plan where- 
by those employes may participate in 
the purchase of defense bonds. 

They may purchase these bonds 
through salary deductions extending 
Over seven months, the first deduction 
being 15% and subsequent ones of 10% 
for six months. 

Under the plan as explained by Presi- 
dent Hubbell, compound interest will be 
paid at 2.9% from date of payment of 
first installment rather than from date 
payments are completed. 





BANKERS 9% GAIN 
Total new paid-for business of the 
Bankers Life Co. of Des Moines in the 
first seven months of 1941 was $34,486,- 
416. This was a gain of 9% as com- 
pared with the first seven months of 





SUN LIFE’S GAINS 


Sun Life of Montreal reports an + 
crease in new Ordinary business in U.S 
territory for first six months of 1941 of 
approximately 10%. A gain of 20% in 
Canadian operations was made. 


GEORGE B, SPEER DEAD 








Former Supervisor of Ordinary Agencies, 
Prudential, Retired Some Years 
Ago; Was 81 Years Old 

George B. Speer, former supervisor of 
Ordinary agencies, the Prudential, an 
at one time well known in the produc- 
tion field throughout the country, died 
in Rockport, Mass.. on Monday of this 
week. He retired from the Prudential 
about eight years ago following long 
service with the company. 

Mr. Speer was 81. He left a widow 
and a son, Leslie W., who attended Blair 
Academy. 
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| La Rocea Case Decided 














les 
fai By Court of Appeals 
alne a, 
BEFORE STATE COURTS 

TLANp | TWICE 

Return of Premiums Action First Won 
, Form- By John Hancock; Decision 
ty ; Now to La Rocca 
. ’ A legal action of unusual interest was 
- Smith decided by the New York State Court 
nal Life of Appeals last week which, while in- 


yolving but a small sum of money also 


the late : . 
involved some questions of law causing 


nounced 
Field. ; the company to carry the case on appeal 
eid to the highest state court. rhe case 
th is a La Rocca v. John Hancock Mutual Life 
uate of has been before the courts for several 
seven- years in two separate suits. It was 
ae finally decided in an opinion by Judge 
y of the Finch with all the other judges con- 
e. When curring, in favor of La Rocca. 
Manager One of the most interesting features 
was for of the case is that the question at issue 
club, was the return of $57 premiums paid to 
an with the. company by the deceased insured, 
"W York Joseph La Rocca. In a previous action 
United the company won a decision on material 
W years misrepresentation by the insured, the 
errupted policy was rescinded and the company 
ir, when paid the amount of the premiums $57 
ne as a with interest into court. Brother of the 
re sery- insured Michael La Rocca, who was the 
London, beneficiary under the policy, rejected 
a cork the tender and proceeded to trial which 
rm with resulted in the dismissal of the com- 
leaving plaint and judgment for costs in the sum 
of $60, in favor of the insurer. The de- 
, where cision was affirmed upon appeal to the 
lanufac- Appellate Term and an additional judg- 
n years ment for costs in the sum of $25 was 
e Equit- awarded to the insurer as against the 
he later beneficiary. 
is thus “Thereafter the individual who has 
d Port- been named as the beneficiary in the 
several policy,” says the opinion, “and who has 
of the been unsuccessful in the action on the 
district policy, was appointed administrator of 
c lodge. the estate of the deceased insured, and it 
aughter is in the latter capacity that the plain- 


tiff prosecutes this action. Upon the 
motion of plaintiff in the action at bar 
se the Municipal Court granted summary 
judgment in his favor and denied the 
sloyes cross-motion of the defendant. The Ap- 
pellate Term and the Appellate Division 








table of | have affirmed and appeal is taken to 
f home this court by leave of the Appellate Di- 

where- vision. con ~ TRA* 
pate in “It is not disputed by the parties that pas ©" ZANS 

. tice ee : ap ALE 
there is no obligation on the part of NEY $ 

bonds the insurer to pay the face value of the 
‘tending policy in question, and further that the 
‘duction insurer is not entitled to the premiums 

of 10% since it has avoided the risk by rescind- 

‘ ing the contract of insurance and offer- 

; By ing to return the premiums which it 

will be received from the insured during his i i 
nent of lifetime. But the parties are in dispute OOKED FORWARD TO, week for sales ideas and methods, informa- 
m date as to who is entitled to receive those : : : 

premiums Appellate insurer argues, in after week, studied carefully, quoted tion on business in general, news of 

effect, g follows. Upon the death of the 

sured, all rights in the life policy be- ivi 
of | Gee Vested bx the Renclcary Semel and saved for reference, the Agency agency activity and reports of sales 
in the therein since the beneficiary is the only Bulletin ia ; 

534,486,- person who may insist on performance ulletin 1s important to every U. C. performance. 
. of the policy the beneficiary is the only 
nths o one who may waive performance and agent j j 1 

Ya to avoidance of the policy by 8 Union Central “om consider ee 

the insurer; and, therefore, according to : 

+ rena gpa gag chy It serves as a popular clearing house as representing new sales dollars for them! 
an in- Insist upon the return of the premiums 
n U.S: as an alternative to performance of the 
1941 of obligations of the policy by the insurer. 
20% in lhe case at bar is one where the insurer 


has been successful in declaring the 
policy void and, therefore, we must de- 


D termine the rights of the parties in the 
absence of a valid contract of insurance. 
zencies, Therein lies the difficulty in the con- He 
tentions of appellant insurer. The con- 8 


ars lusi 
Ciusion that the beneficiary is entitled 


nsor of to 1€ f oO I yremi Ss S sa 1 Ms ig § 4 ) - 
so tl re und f the pr miums 1 1¢ 


al and @ °° follow from the premise that the 
produc- rights of the beneficiary become vested 
y, died upon the death of the insured. 

‘of. this Appellant insurer pursues the anomal- 
idential OuS argument of asserting on the one 


¢ long hand that there is no contract with the 
Msured which binds the insurer, and on 
widow © the other hand that because of the con- 
d Blair (Continued on Page 10) 
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Ernest H. Wilkes ate 
Metropolitan Officer 


HE STARTED ON DEBIT IN 1902 





Became Vice-president in Charge of 
Field; An Englishman; Built 


Career Here 


Metropolitan Life 





Ernest H. Wilkes, 
vice-president, died on July 31 at Green- 
wich Hospital, Greenwich, Conn. He 
was 64 years of age. Mr. Wilkes had 
risen to the highest field executive posi- 
tion of the Metropolitan from a San 
Francisco debit in the thirty-nine years 
of his affiliation with the organization. 
He started as an an agent in 1902, suc- 
cessively progressing to superintendent, 
superintendent of agencies, assistant sec- 
retary and Pacific Coast head office 
manager, second vice-president and vice- 
president in charge of all field forces. 

His last promotion came in 1936. He 
frequently accompanied President Leroy 
Lincoln on his field trips and, though 
slight of frame, his energy and vitality 
seemed inexhaustible, his speaking en- 
gagements often continuing for many 
days without interruption. 


Came to America 
Mr. Wilkes was born in Redditch, 
England, near Birmingham, on Septem- 
ber 17, 1876. After completing his edu- 
cation at St. Mary Magdalene’s, Lon- 
don, he came to the United States, pri- 
marily in search of health, but also 
with a view of finding a career in this 
country. 

He applied to the San Francisco office 
of the Metropolitan shortly after his 
arrival and within eighteen months, so 
.quick was his success, he was advanced 
to assistant superintendent. Four years 
later he became manager of the San 
Francisco office; in 1912 he was made 
superintendent of agencies of the South- 
western territory. From that time on 
his advancements were rapid. 

He was an intense student of the bus- 


iness of life insurance, first from the 
field angle and later in all its broader 
phases. 


He was a golf enthusiast, having been 











United States Seniors 
included Bound 
and Burlingame 


a member of the 
Golf Team. His clubs 
Brook, Round Hill 
Country Club (Cal.). 
Mr. Wilkes married 
Jamieson shortly after 


Annabelle May 
his arrival in 


America. His wife died in 1931. There 
are four children, Mrs. Janet Hutton- 
Potts, Margaret Wyllie, Elizabeth Mary 


who with a brother 
both of Red- 


and Ernest H., Jr., 

Thomas and a sister, Lily, 

ditch, England, survive. 
With his children, Mr. Wilkes made 


his home at Greenwich, Conn. 





Northwestern Nat’! Issues 
Novel Booklet on Finances 


The Northwestern National Life has 
just published a booklet addressed to 
policyholders which is something dis- 
tinctly new in presentation of financial 
statements. 

It makes abundant use of simple 
charts and illustrations to state the 
facts about the company’s investments 
and payments, and judiciously breaks 


up the text by using various type styles, 
indented material and adequate spacing, 
thus increasing readability. Instead of 
including a complete list of securities 
in the booklet, this schedule is published 
separately on thin paper, and may be 
inserted at the back of the pamphlet if 
desired. 

President O. J. Arnold, in a foreword, 
defines the purpose of the booklet as 
follows: “It is, in one sense, an annual 
report by NwNL’s management, though 
much detailed data is omitted that is 
often included in an annual report. Our 
purpose has been to present specific 
facts about NwNL’s record and condi- 
tion, and to show how each fact con- 
tributes to the broad picture of security 
which is all- important to the policy- 
holders of a life insurance company. 

The opening text recognizes the de- 
sire of policyholders to better under- 
stand life insurance: “In this changing 
world, men ask challenging anestions 
about matters which they used to take 
for granted. And they want specific 
answers. ... 

“The principle of life insurance is 
simple, but the operation of a modern 
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LIFE INSURANCE COMPANY 
OF AMERICA 
Incorporated 1897 
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GOOD SERVICE 
YEARS 


A RECORD OF 
FOR FORTY-THREE 


Home Office—Jersey City, N. J. 











legal reserve life insurance company is 
complex. How, then, can the layman 
expect to appraise the degree of success 
achieved by the management of his com- 


pany in soundly administering his 
policy ¢ 

“NwNL suggests that a helpful ap- 
proach may be to ask three simple 
questions which, if they can be an- 
swered with sufficient factual data to 


make each response a decisive ‘yes, 
entitle the policyholder to feel that he 
has placed his own and his family’s 
security in good hands.” 

The questions suggested, and answered 
by NwNL with facts about its own 
record and condition, are: 

Has my company a creditable record 
of past performance ? 

Does my company currently manage 
its affairs wisely and conservatively ; will 
every phase of its daily operations bear 
close scrutiny ? 

Is my company’s management 
ing pace with economic progress ? 

The booklet is entitled “How Can | 
Be Sure of the Safety and Soundness 
of My Investment in Life Insurance?” 


keep- 





Ralph R. Lounsbury, President 
W. J. Sieger, V. P. & Sup’t. of Agencies 








A few territories open to alert, ambitious 


men who can meet our strict requirements 


NATIONAL LIFE 


Insurance Company..Montelair, N. J. 
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OUR FIRST 
GENERAL AGENT 
IS STILL WITH Us 


... and we have some profit. 
able territory for a few men 
who would like to build perma. 
nent agencies. 


Write today for details on ter. 
ritory which may be available. 


Founded 


PHILADELPHIA LIFE 
INSURANCE COMPANY 


111 North Broad Street 
Philadelphia, Pa. 














McAndless and Dr. Nadler 
On NALU Meeting Program 


The list of speakers for the American 
College hour and the Million Dollar 
Round Table hour at the Cincinnati 
convention of the National Association 
of Life Underwriters in September has 


been released by Program Chairman 
Theodore M. Riehle, New York. 
President A. J. McAndless, Lincoln 


National Life, will talk on the American 
College hour on “The Trend of Interest 


Rates and Its Relation to Life Insur- 
ance.” Dr. Marcus Nadler, professor 
of finance, New York University, will 


address the session on “The Possibility 
of Inflation and Its Effect on Life In- 
surance.” Chairman of the session will 
be Julian S. Myrick, New York man- 
ager for the Mutual Life of New York. 

Mr. McAndless is a member of the 
board of governors of the American In- 
stitute of Actuaries and a fellow of the 
Actuarial Society of America. 

Dr. Nadler was formerly research as- 
sistant for the Federal Reserve Board, 
assistant economist for the National 
Bank of Commerce and chief of the 
Federal Reserve Board’s foreign divi- 
sion. He is at present, consulting econ- 
omist for the Central Hanover Bank & 
Trust Company. 

Eight top producers will discuss 
“Million Dollar Approaches” on_ the 
Million Dollar Round Table hour which 
will be presided over by the chairman 
of the group, H. Kennedy Nickell, Con- 
necticut General, Chicago. They include: 
Oscar E. Carlin, John Hancock Mutual 
Life, Columbus, ‘Ohio; Thomas D. Har- 
vey, Mutual Life of New York, Chicago; 


Robert P. Burroughs, National Life of 
Vermont, Manchester, N. H.; Mrs. Sis 
Hoffman, Union Central Life, Cincin- 


nati; I. Austin Kelly, III, Union Central 


Life, White Plains, N. Y.; W. Bruce 
Pirnie, Massachusetts Mutual Life, 
Boston; L. Mortimer Buckley, New 
England Mutual Life, Chicago; and 


William T. Earls, Connecticut Mutual 


Life, Cincinnati. 


KNIGHT GAIN OVER LAST YEAR 
The Charles B, Knight Agency, Inc., 
Union Central, New York City, paid for 
$1,183,051 in July, 1941, as compared with 
$913,726 for same month last year. 


GILLIS GOLF OUTING 
The Leaders Club of Alexander F. 
Gillis agency, Newark, Provident Mutual, 
holds its golf outing in Essex County 
Country Club August 11. Henry A. Feus- 
tel led the agency for July in paid busi- 
ness. 
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received by H. N. 
Northwestern 
his 


Among the. gifts 
Laflin, assistant counsel, 
Mutual Life, on the occasion of 
forty-fifth anniversary with the company 
on July 1 was a copy of Winston Church- 
il’s “Blood, Sweat and Tears,” present- 
ed by all the members of the law depart- 
ment of the company. Discussing this 
eift the company’s Field Notes said: 
“Mr. Laflin’s host of friends in the 
agency department this 
as a singularly appropriate gift, first be- 


will recognize 
cause he is a thorough student of Eng- 
lish and American history, and, second, 
because his own addresses have on so 
many occasions thrilled Northwestern 
conventions and other audiences of na- 


tional scope.” 

Among the flowers he received on his 
anniversary was a large bouquet from 
the Wisconsin Consistory. He is a 33rd 
degree Mason and a member of the 
Supreme Council. 

In the fortnightly news letter published 
by American Life Convention a_ bio- 
graphical story appears about the late 
Prof. James W. Glover, who in 1938 
retired from the post of professor of 
mathematics and insurance at Univer- 
sity of Michigan. Among other state- 
ments this one appears: 

“Prof. Glover is generally credited with 
changing actuarial science from the cold, 
calculating business of figures, ratios and 
proportions to a human basis under 
which the actuary became an integral 
part of the home office organization, ef- 
fectively assisting in the solution of 
many problems connected with opera- 
tions of the insurance business.” 


The death last week of Bertrand A. 
Page, vice-president of the Travelers, 
and in charge of Group Life and also 
of the Accident and Health division was 
a surprise as he seemed in his unusual 
good health and spirits the last time he 
was in the Travelers office which was a 
few days before he was taken ill. He 
had been with the Travelers fifty-two 
years and everybody at the home office 
thought he would continue there for a 
considerable time. Only a few weeks 
before he had been in New York and 
addressed a dinner of the Toops agency, 
(55 John Street). This was held in the 
Waldorf-Astoria Hotel and he was in 
his usual high spirits. 

At the time of the fiftieth anniversary 


there were various plans on foot to 
make the anniversary an outstanding 
sentimental affair. Mr. Page demurred 


and said he wanted the event to pass 
without fanfare. However, confreres in 
the Accident and Health department 
gave him a party and there was also a 
business campaign conducted in his 
honor, 

Throughout the country he was held 
in high esteem by the Travelers people 
and was one of the most popular of 
Hartford executives. Many in the Trav- 
elers organization called him “Uncle 
sert.” A realist and a humorist, he took 
the world as he found it; was rarely 
surprised by anything; and could size up 
a person with lightning speed, and ac- 
curately. As a raconteur he was in a 
class by — and the only time he 
fell down as story teller was when he 
came to dex York upon One occasion, 
and told two funny stories at a banquet. 
They had been handed to him in Hart- 
ford by a friend. Page had not been 
informed that the two funny yarns were 
eing told every night in a show at the 
Winter ( Garden in which Al Jolson was 
starring. In consequence, most of the 
audience had heard the stories. 

“That was one of the most humiliating 
experiences in my life,” he told the 
Writer, “It was just as if some New 
Yorker were talking to a couple of fel- 


HEARD on the WAY 


H. N. Laflin 


lows from Hartford on 


Park of our city and its history.” 





a smoking car 
and were telling them all about Bushnell 


Mr. Page was an unusually able Group 


Life executive. He had an uncanny 
knowledge of American industry and a 
large acquaintance with big business 
people. He got a great kick out of the 
large Group lines written by the Trav- 
elers. Among some of the outstanding 
lines were the Ford Motor Co., with 
100,000 employes covered, written in 
1939. Another unusually interesting case 
was written in 1939, covering 25,000 em- 
ployes of Association of New York State 
Civil Service Employes. In the same 
year the Texas Corporation (oil) was 
written. In 1935 the company wrote 
Group for Shell Oil Co., largest Group 
and Accident and Sickness case it cov- 
ered until the Ford one came along. In 
1930 the National Dairy Products Group 
was written by the Travelers. 

In Accident and Health insurance he 


was one of the country’s leaders for 
many years. He was responsible for 
new classifications and contracts which 


were widely copied. He worked in close 
touch with the actuarial end in these in- 
novations. 

The death of his wife last year was a 
crushing blow. Their marriage had been 
an unusually happy one, especially com- 
panionable. Furthermore, he lost two 
brothers by death during the year. He 
took great pride in his grandchildren. 
His daughter, Janet, is married to 





ANNIVE 


‘a 
Ca 


“Have you noticed the new 
series of Berkshire ads in 
the insurance magazines?” 









“| certainly have! | look 
for them each month be- 
cause | like the friendly 
manner in which they call 
attention to the Company 
and its sales helps.” 











The insurance journals, reaching as they do leading agents all over 
the country, are well worth reading and studying. We have at- 
tempted to make our ads attractive, instructive, and in keeping with 
the timely material these magazines contain. That others feel we 
have accomplished our purpose is demonstrated by the “Awards of 
Excellence” Berkshire Life has received from the Life Advertisers 


Association at their recent conventions. 


CAsk any BERKSHIRE cAsociate’ 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 
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PITTSFIELD, MASS. 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
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WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone BArclay 7-3428 











Lowell W. Davis, general agent in Hart- 
ford of the Provident Mutual. 





August 7 is an important sentimental 
anniversary date with the Prudential be- 
cause it is known in that company as 
Founder’s Day. On August 7, 1839, John 
F. Dryden, who founded the company, 
was born on a farm in Maine. 

Discussing his career from that time 
until he founded the company which was 
to become one of America’s greatest in- 
stitutions The Prudential Weekly Record 
said on July 28 

“His family’s financial circumstances 
were very modest, yet he was so deter- 
mined to overcome all barriers to an 
education, that between the sporadic 
school terms which his non-too-rugged 
health permitted, he worked at the 
machinist’s trade to save enough money 
for his college education. At the age 
of 22 he presented himself at Yale, en- 
tering the class of 1861. 

“After only two years at college, cir- 
cumstances forced him to give up the 
college education which he prized so 
highly and for which he had worked so 
hard. He entered the insurance busi- 
ness, and became particularly interested 
in the possibility of extending life in- 
surance protection to include the aver- 
age working man. He studied carefully 
all the material he could find on this 
phase of insurance; and the result of 
his studies and the steps he took to 
put his ideas into effect, was the found- 
ing of The Prudential. 

“In honoring our founder on the anni- 
versary of his birth, we pay tribute to 
unusual abilities removing all obstacles 
on the way to the achievement of a 
great purpose.” 

Uncle Francis. 





MUTUAL BENEFIT KNITTERS 

Representatives from the American 
Red Cross, war relief societies and the 
Newark press recently attended a dis- 
play of articles of clothing knitted by 
home office employes of the Mutual 
Benefit Life. 1,732 articles of clothing 
and five afghans, destined for shipment 
overseas to war devastated areas, were 
exhibited. The American Red Cross of 
Newark, British War Relief Society and 
Somerset Work Room are represented 
in the company by Mutual Benefit em- 
ployes Margaret Sawyer, Viola Hunger 
and Charlotte Masters. 





J. J. McSWEENEY DIES 

J. J. McSweeney, London Life inspec- 
tor, died recently in his thirty-fifth year 
of service. Mr. McSweeney was presi- 
dent of the Life Underwriters Associa- 
tion of Canada from 1924 to 1925 and a 
past president of the Toronto Life Un- 
derwriters as well as a member of 
Chartered Life Underwriters Association 
and of the agency section of the Lift 
Underwriters Association, 
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Detroit CLU’s Plan Course 


s 
On Estates and Taxation 
The Detroit Chapter, Chartered Life 
Underwriters, under its president, Harry 
N. Phillips, Sun Life, is planning a speak- 
ers’ bureau to function as the Chapter’s 
public relations organ, and a training 
course on “estate protection, taxation 
and business insurance.” In this course, 
the chapter is receiving the cooperation 
of the Association of Detroit General 
Agents and Managers and the Detroit 
Association of Life Underwriters. The 
course will run from October to April, 
and speakers are being invited from 
several of the larger centers. 





R. H. KEFFER OUTING 

E. E. Cammack, S. T. Whatley, W. H. 

Dallas and I. F. Cook Come from Home 

Office to Attend Lido Club Affair 

\ rainstorn did not prevent a large 
attendance at the annual outing of R. H. 
Keffer agency, 151 William Street, New 
York, on July 30 at Lido Country Club, 
Lido Beach, Longe Island. From home 
office came Vice-Presidents E. E. Cam- 
mack, S. T. Whatley, W. H. Dallas and 


\ssistant Secretary I. F. Cook. Among 
other guests were a number from the 
New York casualty office, including 
Vice-President J. E. Lewis, Assistant 
General Manager C. T. Spaulding, 
Agency Brokerage Manager H. 
Wright and Eugene L. Breen, fire and 
allied lines service manager. 

The golf tournament resulted in tie 


between H. L. Jamison, John Balfe and 
Tohn Marshall. O. A. Krebs, manager, 
Group department, New York City 
agencies, turned in lowest score. Recog- 
nition of high production life men was 
given to W. S. Blizzard and J. G. Mur- 
ray, and Albert G. Love as leading pro- 
ducer in accident premiums during June. 





OHIO STATE CONVENTION 


J. C. McFarland Voted President of 
President’s Club; Sam Cytron, 
of Honor Club 

James C. McFarland, gene-al avent at 
Cincinnati for the Oh‘o State Life. was 
elected president of the President’s Club 
at the company’s thirty-fifth anniversary 
convention last week at White Sulphur 
Springs. Alfred Guay, Los Angeles gen- 
eral agent, was named secretary. 

President of the Honor Club is Sam 
Cytron, St. Lonis, and secretary is E, SS; 
Spear, Gallipolis, O. 

The convention, which discussed or- 
ganization building, changing markets, 
sales processes and other subjects of the 
hour, opened with a reception for the 
general agents and managers and their 
wives. Frank L. Barnes, vice-president 
and agency director, was toastmaster at 
the annual banquet, at which talks were 
given by President Claris Adams and by 
Toseph M. Gantz, Cincinnati and Colum- 
bus general agent of the Pac‘fic Mutual. 

At the business session President Ad- 
ams presented a report of a work survey 
of the company’s agents, in which inter- 
views, calls and sales were analyzed. 





Revenue Bill 


(Continued from Page 1) 
norations, would be made permanent. 
The rate of tax under the capital stock 
tax would be increased. but the b'll would 
not affect the exemption of insurance 
companies. The estate and gift tax rates 
would be increased but the existing ex- 
emptions retained. The existing excises 
on bonds, convevances, stock issues and 
transfers would be made permanent. 


Says Big Bill 
(Continued from Page 13) 
full amount of the policy. If the in- 
surance was $3,000, and a total loss 
occurred the 34 Value Clause would 
limit recovery to $2,250 which is %4 


of the Sound Value. 
(b) On the 3% Loss Clause, the as- 
sured will collect 34 of this loss or 


$1,500 


Nebraska Retaliates 
Against “Counsellors 


WAGES RADIO AND PRESS DRIVE 


99 


Lincoln Better Business Bureau Is the 
Sponsor; Insurance Director 
Hits “Advisors” 


Radio and press in Nebraska are being 
directed against so-called insurance coun- 
sellors in that state. Sponsoring the 

campaign is the Lincoln Better Business 
Bureau, headed by Director Erickson, 
who said that the action was being taken 


following the submission to the bureau 
of circulars mailed out by the Policy- 
holders Adjustment Bureau of Kansas 


The pamphlet suggests that pol- 
icyholders may obtain financial advan- 
tages by submitting their policies for 
inspection and advice. 

Insurance Director 
the use of the following 
the bureau director: 

“In many instances these advisors in- 
duce a policyholder to surrender a pol- 
icy which has been in force for many 
years and to replace it with another pol- 
icy, and charge a fee for this ad- 
vice based on a percentage of the cash 
surrender value of the first policy, some- 
times as high as 25%, although the pol- 
icyholder in all such cases could have 
secured the change by dealing directly 
with the insurance company without the 
payment of any percentage of the cash 
surrender value. 

“While insurance companies compete 
with each other for business, I think it 
is safe to say that the vast majority of 
the high-class insurance agents in Neb- 
raska can be depended upon and do give 
conscientious advice to policyholders 
without charge. I believe in the vast 
majority of cases a policyholder obtains 


City. 


Fraizer authorized 
statement by 


what he pays for. The public should 
bear in mind that the cated insur- 
ance advisor who goes about urging 


policyholders to make changes in their 


— >> 81 


Jos. H. Strong, Chicago, 
Dies There at Age 87 


WAS PROMINENT FOR YEARS 


Senior Member of John Hancock Gen- 
eral Agency Had Retired From 
Active Work 


Col. Joseph H. Strong, who for many 
years was a leading general agent of the 
John Hancock, but who retired from 
active work as general agent in Chicago 
some years ago, the agency now being 
run by his son, Sherman M., died in that 
city at the age of 87 this week. 

Mr. Strong had been a colonel on 
the staff of former Governor Richard 
Yates and had been a member of the 
board of education under Mayor Carter 
H. Harrison. He was one of the found- 
ers and a life member of both the IIli- 
nois Athletic Club and South Shore 
Country Club. Also, he was a member 
of Union League and Mid-Day Clubs and 
was a 32nd degree Knight Templar. 

In addition to his son he is survived by 
a daughter, Mrs. Marguerite Busby. Mrs. 
Strong died some years ago. 





CLARENCE W. HEISSE DIES 

Clarence W. Heisse, 46, well known 
in insurance circles in the East, died at 
the Union Memorial Hospital, Baltimore, 
August 3. He had been ill only a short 
time. Mr. Heisse became connected with 
the Baltimore office of the Aetna Life 
shortly after graduation from Baltimore 
Polytechnic Institute. 





insurance program has in mind his own 
compensation primarily and the welfare 
of the policyholders is secondary. 

“The Department of Insurance of Neb- 
raska has a trained actuarial force, com- 
petent and willing at all times to advise 
policyholders as to the kind and charac- 
ter of their policies and their financial 
rights thereunder.” 
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Employes Now Under 
Wage and Hour Law 


BY VOLUNTARY COOPERATION 


Six Company Associations Come jo 
Understanding with Department 
of Labor Officials 

Insurance company employes through. 
out the country were brought under the 
Federal Wage and Hour Law this week 
by voluntary cooperation of the compa- 
nies acting through six association 

groups. 

Those cooperating with the Depart- 
ment of Labor officials and representing 
N% of the country’s individual compa- 
nies in the blanket industry effort were: 
Vincent P, Whitsitt, manager and gen- 
eral counsel, Association of Life Presj- 
dents; Col. Charles B. Robbins, manager 
and general counsel, American Life Con- 
vention; C. W. Fairchild, general man- 
ager, chai be of Casualty and Surety 
Executives; Frank L. Rowland, execu. 
tive secretary, Life Office Management 
Association; John Marshall Holcombe, 
Jr., manager, Life Insurance Sales Re- 
search Bureau, Hartford; Harry Cooper, 
Jr., National Association of Mutual In- 
surance Companies, Indianapolis, and J, 
H. Doyle, general counsel, National 
Board of Fire Underwriters. 

While the employer groups assured the 
Wage and Hour Division of coopera- 
tion, all stated they would continue to 
maintain that the law does not apply 
to insurance companies because they are 
not engaged in interstate commerce. 


La Rocca Case 


(Continued from Page 7) 

tract with the insured the insurer need 
treat only with the beneficiary. If the 
insurer desired to recognize the rights 
of the beneficiary under the contract 
of insurance, that course was open to the 
insurer. Instead it elected to rescind 
the policy. The obligation to return the 
premiums exists not by virtue of the con- 
tract but despite the contract. 

“Appellant insurer suggested that if it 
is required to restore the premiums not 
to the beneficiary but to the insured or 
his estate then in the event of the death 
of the insured any delay in the appoint- 
ment of an administrator would redound 
to the benefit of the estate by enhanc- 
ing the amount which the insurer must 
pay as interest upon the moneys. This 
difficulty envisioned by the insurer is ap- 
parent rather than real, for such interest 
upon moneys due and payable would not 
run while the insurer is ready and will- 
ing to return the premiums but is un- 
able to do so because of the failure to 
appoint an administrator of the estate 
of the insured to whom the premiums 
are to be returned. 

“Appellant insurer also contends that 
it ought to be allowed to set off against 
the amount of the premiums the judg- 
ment for costs which it recovered in the 
prior action on the policy brought by 
the beneficiary. The judgment for costs 
admittedly was not recovered against the 
estate of the deceased insured. It is not 
suggested that the prior action by the 
beneficiary was maintained for the bene- 
fit of the estate or prosecuted at its di- 
rection and no authoritv is cited for the 
pronosition that the estate ought to be 
saddled with debts of a private individ- 
ual for whose actions the estate is not 
resnonsible. The judgment for costs 
against the benefic'ary in his individual 
canacity is not a nroper setoff in an 
action by the same person in_ the 
capacity of administrator of the-estate of 
the insured. 

‘It follows that the judgment should 
be affirmed with costs.’ 








CLAUDE JONES, BUFFALO, AHEAD 
The Claude C. Jones Agency, Con- 
necticut Mutual in Buffalo has just com- 
pleted its 13th consecutive plus month. 
July showed an increase of 35% over 
the corresponding month a year ago. 
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Geo. Shoemaker Made 
Ass’n Vice-President 


BECOMES EDUCATION OFFICER 


James E. Bragg Resigns Post Due to 
Ill Health; C. Preston Dawson 
New Director 


New educational vice-president of the 

Life Underwriters of the City of New 
York is George P. Shoemaker, Provi- 
dent Mutual general agent. Mr. Shoe- 
maker was elected this week by the 
board of directors to replace James Elton 
3rage, Guardian Life general agent, who 
has had to resign his association duties 
because of ill health. 

Mr. Shoemaker has been a member of 
the board of directors and active on 
many of the association’s committees for 
over ten vears. A graduate of Williams 
College, he entered the life insurance 
business in 1930 with the Provident Mu- 
tual and has been associated with that 
company ever since. In 1935, as a result 
of his large production and obvious ex- 
ecutive ability, he was made assistant 
manager and in 1937 he was made gen- 
eral agent in charge of the organization 
which he heads today. He is one of the 
youngest general agents in the life in- 
surance business. He received his CLU 
degree in 1934 and has also attended the 
management classes of the Life Insur- 
ance Sales Research Bureau. He is now 
serving as secretary of the New York 
Chapter, CLU, and is a director of the 
Life Managers Association. 

Much of his activity with the New 
York association has been in connection 
with educational projects and the asso- 
ciation’s program will be ably conducted 
under his leadership. 

C. P. Dawson New Director 

At the same board meeting C. Pres- 
ton Dawson, general agent, New Eng- 
land Mutual, was named as a new mem- 
ber of the board to serve until 1944. 





Scherman Book 
(Continued from Page 3) 


author explains, but need not be gone 
into here. 

Second. The second pipe-line is the 
purchase of silver that has been going 
on since 1934, now amounting to about 
two-and-a-half billion ounces. If the 
government had held the silver unused, 
as it holds bushels of wheat and bales 
of cotton, it would not have increased 
the money supply. On the contrary, it 
issues silver certificates against the silver 
that it buys—some $1,900,000,000 to date, 
and is empowered, under our monetary 
laws, to issue a billion and a half more 
on the “profit” it has gained. 

The Federal Reserve Board advised 
this pipe-line also be largely chocked 
up in the present crisis, and also that 
the power of the Treasury to issue silver 
certificates be rescinded by Congress. 

Third. The President’s authority to 
devalue the dollar nire points further 
than he devalued it in 1934, is a big 
pipe-line by which our money supply 
could be increased far more than most 
people realize. If the President uses 
this power (which expired June 30, 1941, 
and was promptly re-enacted by Con- 
gress), overnight the hoard of 22 billions 
of gold now owned would jump to 26 
billions, producing a so-called “profit” 
of tour billions! 

The Federal Reserve recommended 
that this power be allowed to lapse on 
expiry, but the politicians d‘dn’t see it 
that way. 

Fourth. The pipe-line to increase our 
money supply by outright printing of 
dollar bills is perennially attractive, and 
has always had congressional advocates. 

his “simple-minded procedure” 1s 
hacked, mirabile dictu, by a law of 1933, 
quietly nestling in our statute books, 
Which gives the Treasury authority to 
Issue such printing-press “money” to 
the tune of three billions. This is the 
kind of money usually associated with a 
Tunaway inflation. Needless to say the 


Federal Reserve officials urged that this 
incredible “law’—for America—be re- 
pealed by Congress. 

Bank Credit Inflation 

Fifth. Bank Credit Inflation, a mysti- 
fying phrase, means merely an increase 
in the total of our checking deposits 
created through increased lending by the 
banks. Mr. Scherman shows the process 
by which loans are pyramided and passed 
along from bank to bank, so that an 
original deposit of, say $10,000, in actual 
money in one bank, may be shunted 
along, through a chain of banks, until it 
is multiplied into $66,000. This piece of 
legerdemain is accomplished by the para- 
doxical fact that the lending by one 
bank increases the deposits of another. 

Today the member banks of our Fed- 
eral Reserve System number 6,486. They 
have lendable excess reserves of seven 
billions. By the magical process de- 
scribed these could be transformed into 
47 billions of new checking deposits! 
This constitutes bank-credit inflation, 
and its continuance was strongly dis- 
approved by the Board. 

Sixth. The greenbacks that you don’t 
see are increased borrowing by the gov- 
ernment from the commercial banks. 
Through this hidden pipe-line the Treas- 
ury has gradually pumped eleven billions 
into our money supply since 1931. This 
is the increase in our national debt 
owned by the Federal Reserve banks 
and member banks. It is represented by 
the checking deposits used by all citi- 
zens, and differs in no vital point from 
eleven billions of new greenbacks from 
the printing presses. Being unseen, it 
frightens no one. It is a permanent 
addition to our money sunply so long 
as it remains owned by Federal Reserve 
banks or commercial banks. This is not 
the case, however, when the Government 
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borrows from individuals or business 
houses other than commercial banks. 

The Federal Reserve report strongly 
urges that this huge pipe-line to increase 
our money supply be close up. The ob- 
vious way to do this is for the Gov- 
ernment to sell its vast supply of new 
bonds and notes, to meet defense needs, 
to individuals, firms, ete, not to com- 
mercia] banks. The reason: thus no 
increase in the total money supply will 
be made, because the individual check 
is a bank promise to pay dollars already 
existing, and are merely transferred by 
the individual to the Government. 

There is not the slightest question 
that these six proposals would ma- 
terially block further additions to our 
present supply of money, which is al- 
ready 50% greater than it has ever been 
in our history. Of course, no one knows 
definitely whether, if adopted, they would 
avert a serious inflationary rise in prices. 
This economic field is far too complex 
for prophesy. But judging by all ex- 
perience, these monetary measures 
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should have a strong effect in discourag- 
ing a serious general rise in prices. 
The only valid criticism against the 
proposals is that they do not go far 
enough, and are “merely patching up a 
batered financial Uncle Sam so that he 
can stay in the ring during the next two 
or three crucial years.” They are di- 
rected against a p ice rise caused by 
a redundancy of money, which is being 
turned over at a greater velocity, against 
consumers’ goods limited by wartime de- 
mands. 
On the 
ment’s credit 





other hand, if the Govern- 
ever collapsed, the price 
rise would be so explosive that it might 
jump the level far beyond 100%. This 
is what most people have in mind when 
they talk of inflation, and it stems from 
the European experience after the first 
World War. 

We are nowhere near that, yet today 
the usual beginning of inflation has been 
in the way that we have begun, by a 
Government borrowing from its 
thereby I 1 





1 
banks, 


] 7 + ~h ~L-s ] ~ 
eniarging the Checkin aeposits 


for its citizens. We are already 16 
billions along this devious road! 


Vast Reservoir of Potential 
Money Supply 


Mr. Scherman says that when the 


money supply grows so high that dis- 
trust of the dollar becomes justified, 
the only protection is complete contr 
by the Government, as Germany, of 
all prices, production and wages. This 


of course, would be the end of the free 








enterprise systen 

But he properly points out that there 
is still, aS In every me lern ast 
reservoir of potential mone) con- 
sisting of the past savings ple 
invested in Government bonds, plus the 
debt owned to depositors in savings 
banks, time-deposits in commercial 
banks, and holders of life insurance poli- 
cies. Our savings Federal Gov 
ment debt totals 26.5 billions; time and 





savings deposits are also 
total of over 52 billions 

include 
term debt, state and local, 
corporation bonds and n 


Fe leral g 


Savings investe 





of the things the 

cials recommended was I 
made to divert new government debt 
into this great safety reservoir 


Of all the socia] sciences this inability 
is more commonly true of econ 
than of any other. For example, de- 
cades of study have never been able 
to explain the fact that business is 
cursed by cycles—alterations of good 
times with bad. Economists have bee 
mightily puzzled even to explain then 
to say nothing of eliminating ther 

All that we can do with the | 
scope of our present visi 
the best judgment, n 
the pattern of hist 

In this effort we gratefully receive the 
aid that Mr extraordinary 
valuable book gives I had space 














rica] experience 


Scherman’s 


1 wis! 


to suggest even an idea of the many 
passages that I have read with keen 
avidity. This is particularly true of his 
discussion of the real danger in IT 
gold. 

Let me urge everv life insurance man 
who reads these lines to give himself 
the benefit of the author’s eminently 
successtul labors There is not. the 
slightest doubt that he has clarified 


many of the baffling features of our 
present fiscal situation 
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LENGTH OF LIFE INCREASING 

According to the Department of Com- 
Washington, the length 
persons in this country 


merce, average 
of life of white 
increase 
previous decade. 
the aver- 


is now 62.5 years, which is an 
of 3.3 years the 
Since the turn of the 

length of life of white persons has 


13 years. 


over 
century 


increased nearly 

Women have reaped the largest share 
in this extension of average lifetime. 
Average length of life of women is 64.5 
years while for men it is 60.6 years. 

Extension of the average length of 
life is based solely upon improvement in 
living conditions and advances in medi- 
cal science, according to the Department 
of Commerce. 

Average lifetime of nonwhites, based 
on mortality tables for 1930-1939, is 50 
years for males and 53 years for females. 

OBSERVATION OF 

PERSONAL INJURY CASES 

W. H. Sadler of Birmingham, Ala., 
had plenty of opportunity to observe as 
he has been trying cases in court for 
thirty years. Some of his observations 
on the defense of personal injury cases 
are printed in the Insurance Counsel 
Journal’s last edition. He says that oc- 
casionally a lawyer by a rapid firing of 
questions is able to get the witness con- 
fused, but he thinks that ordinarily small 
advantage comes from that. 

The opposing attorney usually prompt- 
ly asks a few questions which clear the 
whole matter, and the jury 
that the cross-examiner has been unfair 
to the witness, he 


COURT 


has 


concludes 


A cross-exami- 
allows the witness 
has testified in 


says. 
nation which merely 
to repeat what he his 


direct examination, and in the same 
is worse than useless. The aim- 


less asking of questions rarely ever pro- 


se- 


quence, 


duces any good result, and almost al- 
ways brings out some damaging state- 
ment. Mr. Sadler has found that an 


effective method of cross-examination is 
to lead the witness into saying something 
unbelievable 


because unreasonable or 


into making a statement which can be 


clearly proven to be untrue. Mr. Sad- 


ler continues: 


It is surprising how frequently that can 
he done. In an automobile case recently 
tried a witness for the plaintiff who was 
obviously a very willing witness was led 
into saying that the automobile was 
traveling in excess of seventy miles per 
hour at the time it struck another car, 
whereas, the undisputed proof showed 
that it stopped within fifteen feet after 


the collision and that the driver of the 
car was not himself injured at all. In 
another case an engineer was being 
cross-examined as to the distance a train 
could be stopped when traveling forty- 
five miles per hour. The witness said 
he did not know. He was then asked 
successively about less speeds with a 
like answer, until finally he was asked 
in what distance it could be stopped 
when traveling one mile per hour and 
still the answer was “I don’t know.” It 
is needless to say that both witnesses 
were thoroughly discredited before the 
jury. These are extreme instances, but 
they illustrate the point. 

In addressing juries the old style of 
forensic orations give the impression that 
“the mountain labored and brought forth 
a mouse.” However, Mr. Sadler feels 
that the right to argue the case to the 
jury is a valuable one that the 
most should be made of it. A mere re- 
cital of what the several witnesses have 
said is not argument and certainly has 
little effect in swaying the jury. 


such 





Peggy Van Vliet, daughter of Edward 
N. Van Vliet, manager home office Ordi- 
nary agency, Prudential, Newark, is mak- 
ing a success as an actress in the Sum- 
mer theatres. She was in “Western 
Union, Please” at Paper Mill Playhouse, 
Millburn, N. J., last week. Miss Van 
Vliet is a graduate of Kent Place School, 
Summit, N. J., and attended Smith Col- 
lege. From the latter she transferred 
to the Feagin School of Art. 

* * x 

H. B. Berwick, supervisor of field 
service of Manufacturers Life, and since 
January, 1932, editor of that company’s 
News Letter, has been with the com- 
pany twenty years. Before going with 
the Manufacturers he was in the fields 
of banking and insurance. He took the 
course in life insurance salesmanship in 
Carnegie Institute of Technology and 
for a time served as secretary of the 
Mackenzie Club in Montreal branch of 
the company. He was transferred to 
the head office in 1929. He has been 
a speaker on many of the company con- 
vention programs as well as before life 
underwriter associations. 

* * * 

Chris Gough, Deputy Commissioner of 
Insurance and Banking, New Jersey, has 
been with the Department forty-eight 
years. He is steadily regaining his 
strength following the operation he had 
performed on June 26. 

x ok x 

Miss Joy M. Luidens, executive secre- 
tary of the Chicago Association of Life 
Underwriters, is spending her vacation 
in Yellowstone National Park, Glacier 
Park and at other western points. 

* 9 * 

Thomas E. Gray, Penn Mutual gen- 
eral agent at Tampa, is secretary-treas- 
urer of the Tampa Theta Pi Alumni 
Association. 








GEORGE H. CHACE 


George H, Chace, vice-president of the 


Prudential, and Mrs. Ethel R. de Beck 
of East Orange, N. J., director of the 
department of reference and research, 
Newark Board of Education, were mar- 
ried in Summit, N. J., on Saturday last. 
Ceremony was at Munn Avenue Pres- 


byterian Church, East Orange, and 
wedding breakfast was at Crestmont 


Golf Club. 
West Harwich, 


They are at the Belmont, 
Cape Cod. 


_  & 


A. E., Lucey is now advertising pub- 
licity manager of United States Life. 
Formerly vice-president of A. K. Taylor 
& Associates, he handled United States 
Life advertising for a year and a half. 
Mr. Lucey, who attended Columbia Uni- 
versity, was connected in the Orient for 
sometime with enterprises of C. V. Starr, 


who is president of American Interna- 
tional Underwriters and chairman of 
United States Life. At one time Mr. 
Lucey was with the Shanghai Evening 
Post & Mercury (owned by Mr. Starr), 
where he attracted cog with his 
radio news reporting. Mr. Taylor is now 
a director of American International 


Underwriters. 
* * Ok 

Jay R. Benton, president, Boston Mu- 
tual Life, served as the general chair- 
man of the Boston Chamber of Com- 
merce committee that recently arranged 
for the state dinner which was tendered 
to the governors attending the thirty- 
third annual conference of the governors 
of the United States which met in Bos- 
ton. At the banquet attended by more 
than 700 Mr. Benton called the roll of 
the states and introduced the governors 
to the audience. A few weeks prior to 
the governors’ conference Mr. Benton 
acted as head table director when the 
Boston C. of C. tendered its luncheon 
to Lord Halifax, British Ambassador to 
the United States. 

x ok 


Ogden H. Hammond, insurance broker 
and banker, and former United States 
Ambassador to Spain, was a member of 
a house party at the Newport home of 
Mrs. Cornelius Vanderbilt this week. 

x * & 

Harper Sibley, a director of New York 
Life, is now president of United Service 
Organizations for National Defense, Inc. 
He lives in Rochester, N. Y., and is 
former president of Chamber of Com- 
merce of U.S 

k Ok Ok 

C. H. Finch 
president of the 
board, 


vice- 
Fire’s 


has been elected 
Norwich Union 





K. JACHMANN 


K. Jachmann, who before the present 


war was a leading insurance man in 
Europe, and was on the boards of two 
of the great insurance companies on the 
European continent, is now in New York 
City. His principal field has been the 
technique, organization and promotion 
of Accident and Plate Glass insurance. 
He is creator of several types of Acci- 
dent insurance which have been adopted 
in a number of countries abroad. In 
Plate Glass he drafted manuals which 
are still being used in Germany. He 
looks for a considerable expansion in 
both the Accident and Plate Glass fields 
of this country. 
* * * 


Perez F. Huff, resident vice-president, 
Bankers National Life in Los Angeles 
and who for many years was one of 
New York City’s leading producers, re- 
cently celebrated his fifty-second anni- 
versary in the insurance business and 
his sixty-eighth birthday. This double 
milestone was the occasion of a month's 
holiday which he and Mrs. Huff are now 
taking. Mr. Huff started his insurance 
career as an office boy ina Jacksonville, 


Fla., office. During his half century in 
the business he has sold more than 
$100,000,000 in life insurance. With 


Bankers National he handles the State 
of California. 
k * x 


J. C. Higdon, vice-president Business 
Men‘s Assurance, has been appointed by 
Mayor Gage of Kansas City to serve 
on the city’s housing authority commit- 
tee. This committee has authority to 
supervise and administer the develop- 
ment of low cost housing projects to be 
financed by FHA with 10% participa- 
tion by the city. 

Mr. Higdon is a vice-president and 
director of the Kansas City Chamber 
of Commerce and has been active in 
civic affairs. Together with four other 
prominent Kansas citizens he will have 
authority to develop and operate the 
housing projects, subject to the approval 
of the City Council. The commissioners 
will serve a five-year term without com- 
pensation. 


* * * 
Henry A. Feustel, supervisor at the 
Alexander T°. Gillis agency at Newark, 


N. J., for the Provident Mutual Life, and 
an active member of the executive com- 
mittee of the Life U nderwriters Associa- 
tion of Northern New Jersey, is a candi- 
date at the September primaries for 
“township committeeman” of Millburn 
(N. J.) Township. 
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Pilot Officer Now a Prisoner of 


Germans 

Peter Robert Ian Pine, pilot officer 
Royal ¢ ‘anadian Air Force, who was shot 
down while in combat early in July, is 
now a prisoner of war of the Germans. 
He is the son of Mrs. Joan Pine, head 
of the industrial and liability divisions, 
Beekman Street Hospital, New York 
City, and of Frederick A. E. Pine. His 
sister is Mrs. Elizabeth Van Marken 
who lives in Holland. 

Peter Pine was born in England where 
he went to Margate College in Kent. In 
1934 he came to New York and joined 
the home office underwriting division of 
the Royal Exchange Assurance. He is a 
member of the New York Athletic and 
Downtown Athletic clubs. When Hol- 
land was invaded he went to Canada 
and joined up with the Royal Canadian 
His enlistment was on June 


Air Force. 
3, 1940. He went overseas in February, 
1941. 

The last letter his mother received 


from him was dated June 23. At that 
time as a pilot officer he was flying one 
of the cannon-carrying Spitfires. 
In his letter to his mother he told of 
the flights he had made into occupied 
France and said his wing commander 
vas the famous legless pilot, Bader. 
Part of the letter also told of recrea- 
tion between flights, including golf 
games he played at Goodwood Club with 
his squadron leader, and also the oppor- 
tunity to play billiards, croquet and 
archery. There was considerable con- 
trast in the letter between the excite- 
ment of the Spitfire fights and the 
pleasant manner in which leisure time 
between flights was spent. 

Following receipt of the cable from 
the British Air Ministry saying her son 
was shot down on July 8 came a cable 
on July 10 saying the flyer was miss- 
ing. On July 26 a cable was received 
saying that her son was a prisoner, 


new 


Charles R. Page Again in Government 


Service 

Charles R. Page, president of the Fire- 
man’s Fund, who was a member of the 
United States Shipping Board in the last 
war, is in Government service again. On 
a two months’ leave of absence from his 
insurance company he is now United 
States director of Civilian Defense for 
the 9th Army Corps Area. Territory 
covered by that corps is California, 
Washington, Oregon, Montana, Utah and 
Nevada. He was formerly chairman of 
the San Francisco Civil Defense Coun- 
cil, which position he gave up when 
aca LaGuardia of New York, who is 
U. S. director of the office of Civilian 
De “oad offered him the appointment. 

A close study has been made of civilian 
defense in England and best protective 
ideas developed over there are being 
adopted in this country. Mr. Page’s 
job as 9th Army Corps civilian defense 
director is to coordinate the defense ac- 
tivities of the states under his jurisdic- 
tion and their subdivisions as between 
themselves and the military authorities. 
In other words, to further intensify 
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That means : arrange 
evacuating 
populations, if necessary; to provide 
transportation if it breaks down; to re- 
pair water mains, power lines, telephone 
systems; to furnish medical assistance, 
hospitalization of casualties; rescue peo- 
ple trapped in buildings; tear down de- 
molished buildings; remove debris; safe- 
guard utilities against sabotage; prevent 
contamination of water; assist civil au- 
thorities in every practical way. 

Mr. Page is now in the East. He 
was called to Washington for the pur- 
pose of meeting LaGuardia and others 
active in Civilian Defense matters in 
order to learn what the nation-wide plan- 
ning of civil defense embraces. He spent 
two and a half days at the nation’s cap- 
ital Among those with him in the 
LaGuardia conferences were the other 
corps directors. They included James M. 
Landis, dean of the Harvard Law School; 
Col. Franklin D’Olier, president of the 
Prudential, and Raymond J. Kelly of 
Detroit, former national commanders of 
the American Legion, and R. E. Smith, 
Texas oil man, whose corps territory is 
Texas and Oklahoma. 

From Washington Mr. Page came to 
New York where he had opportunity to 
see at first hand many of the civil'an 
defense developments. A police car and 
a police lieutenant for an aide were 
placed at his disposal by the mayor. 

One of the most interesting develop- 
ments here was the enrollment and 
training of air raid wardens by the po- 
lice department. About 75,000 air raid 
wardens have been enrolled. 

He spent some time with the Fire De- 
partment of Greater New York which 
has enrolled a large number of volun- 
teers to act as auxiliary firemen. In a 
few days the department will begin train- 
ing of these men. Training will be in 
neighborhood fire houses. Instruction is 
to be given in fire fighting, how to han- 
dle hydrants, correctly connect and hold 
fire hose as well as caring for non- 
technical work of firemen. 

At the fire college in Long Island 
where among other subjects courses are 
being given relating to gases, Mr. Page 
heard a number of lectures. One of these 
had to do with instruction of civilians 
in the wearing of gas masks. 

Also, he saw a demonstration of in- 
cendiary bombs and how to handle them. 
Bombs are made of thermite and mag- 
nesium. When the bomb strikes its ob- 
jective a trigger is hit which causes the 
thermite to burn and the thermite in turn 
makes the magnesium catch fire. Ordi- 
narily, a bomb will burn for twenty min- 
utes, but if reached in time it can be 
extinguished quickly through use of sand 
and a snuffer which excludes oxygen. 
Explanation was also given of the stir- 
rup pump which sprays a fine stream of 
water. Magnesium burning is acceler- 
ated, thus shortening the life of the 
flame, and objects near the fire are 
watered and thus do not catch fire so 
readily. 

Last September Mr. Page was a mem- 
ber of a party which went to New Zea- 
land from California on a Clipper, the 


defense, 
details for putting out fires, 


P< ssive 


group including several newspaper pub- 
lishers. The Clipper stopped at Hono- 
lulu, Canton Islands, New Caledonia and 
Auckland. On the way a German raider 
was seen. The trip, 20,000 miles in length, 
took 115 hours of flying time. It was 
quite a contrast to the sailing voyage 
which Mr. Page took after graduation 
from Yale. It started at Bayonne, N. J.; 
went around Cape Horn and the journey 
ended in Yokohama. Length of journey 
was 25,000 miles and it took 158 days. 
Mr. Page’s two sons are in the Navy. 
* * x 


In Memory of R. M. Bissell 


President Ann Kelley of the Girls 
Club of the Two Hartfords (Ha-tford 
Fire and Hartford A. & I.) has sent a 


check for $902 to the Camp Courant 
(sponsored by the Hartford Courant), in 
memory of the late Richard M. Bissell, 
who was head of the two companies. 
This brings to $20,723 the Two Hartfords’ 


donations to the camp since 1922. The 
letter of President Kelley told of the 
high esteem and affection felt by all 


employes towards Mr. Bissell and also 
discussed the active interest he always 
had in the annual productions of the 
Girls’ Club for benefit of the camp. At 
the last production he passed out bou- 
quets to wives of the Two Hartfords’ 
officers. Mr. Bissell’s will, filed in Farm- 
ington Probate Court, established a trust 
fund of his entire estate for use of his 
widow during her lifetime and provided 
that at her death their three children 
shall receive equal shares. Mr. Bissell’s 
two sons, William T. of West Hartford, 
and Richard M., Jr., of New Haven, will 
receive their shares outright at the death 
of their mother. A daughter, Mrs. Anne 
Carolyn Prud Homme of Canton, will 
receive her share in trust. 
x * * 


Kenneth Wilson Heads Ottawa 
Press Bureau 

Kenneth R. Wilson, for many years a 
financial and special writer for the Mac- 
: ean Publications of Canada, particular- 

The Financial Post, Toronto, has been 
Seana in charge of the Ottawa bureau 
on opened by the MacLean Publishing 


es Wilson has traveled widely in 
Canada and the United States and was 
selected to make the trip across the 
continent on the special train carrying 
their British Majesties when they visited 
Canada. 

In making the announcement of the 
Ottawa bureau, MacLean’s Weekly says: 
“The rapidly growing influence of Gov- 
ernment on business affairs has made it 
desirable to have one of our senior edi- 
tors stationed in Ottawa to maintain 
contact with top officials and to gauge 
the significance of broad, underlying 
trends and major news developments. 

“Mr. Wilson will be primarily respon- 
sible for Ottawa coverage of The Finan- 
cial Post and will write feature articles 


for MacLean’s Magazine. Both of 
these papers, as well as other MacLean 
publications, will continue to maintain 


contacts with other special correspond- 
ents in Ottawa. But Mr. Wilson’s back- 
ground studies and his reports will be 
helpful to all of our editors and papers, 
in guiding them on matters of policy 
and in keeping them well informed on 
what is going on behind the scenes. 

“Kenneth R. Wilson, after more than 
fifteen years of effec tive editorial service 
for the company, is well qualified to rep- 
resent us in Ottawa. He has traveled 
widely; he has close personal contacts 
with important men in Government and 
business and he has a mind that is at- 
tuned to an understanding of the im- 
portant problems arising in the relations 
of Government and business.” 

Mr. Wilson has been elected an asso- 
ciate member of the Parliamentary Press 
Gallery. 

* * * 


Answers to Quiz for N. Y. State 


Brokers and Agents 
Jack Piver, well-known San Francisco 
insurance newspaper man, and editor of 
Pacific Insurance Magazine. has pre- 
pared a 1941 New York insurance quiz 
of 374 questions and answers, based on 
the New York insurance law and the 





PETER ROBERT IAN PINE 


standard fire policy. The Weekly Under- 
writer is agent for the publication. There 
is a marked similarity between the New 
York and California laws relating to 
the licensing of agents and brokers. 

In demonstrating the need for know- 
ing the answers in the quiz the state- 
ment is made that from December 1, 
1939, to November 30, 1940, only 36% 
of those taking the agent’s examination 
in this state received a passing grade 
and of those taking the broker’s exam- 
ination during the twelve months pre- 
ceding December 1, 1940, only 51% 
passed. The New York Department's 
examinations are steadily becoming more 
comprehensive. In California there were 


a great number of failures in similar 
examinations for a time. Mr. Piver got 
out a California Insurance quiz since 


which time there has been a marked de- 
crease in number of failures to pass the 
examinations. 

To obtain a broker's license in this 
state it is necessary that the applicant 
be 21, and must have successfully com- 
pleted a study course approved by 
Superintendent Pink, or must have been 
regularly employed by an insurance com- 
pany, agent or broker for not less than 
one year during the three years preced- 
ing date of application. Forms to be 


filled out by applicants for brokers 
licenses may be secured on application 
to the Insurancee Department. Exam- 


inations for brokers and agents are held 

by the Insurance Department periodically 

in New York City, Albany, Buffalo, 

Rochester and Syracuse. 

The following is an example of the 
quiz in Inland Marine Insurance. 

Q. Give three reasons why you would 
recommend insuring cameras and their 
equipment under a Camera Floater Pol- 
icy rather than under a Personal Effects 
Floater Policy ? 

A. 1. A Personal Effects Policy does 
not cover in the domicile of the as- 
sured, whereas a Camera Floater Pol- 
icy does. 

A Personal Effects Floater, unless 
endorsed for an additional premium, 
does not cover from an auto- 
mobile, whereas a Camera _ Floater 
Policy does not have this exclusion 

3. A Personal Effects Policy 

not cover breakage of articles of a 

brittle nature unless caused by one of 

the perils insured against. 

In fire insurance a sample question and 
answer follows: 

Q. The sound value of a dwelling is 
$3,000. The is $2,000 and, the in- 
surance is $2,000. State the amount of 
the company’s liability: (a) if the %4 
value clause was attached to the policy; 
(b) if the 4% clause was attached 
to the policy. 

(a) The % Value Clause limits the 
amount of recovery to not exceeding 
¥% of the value of the property insured 
Three-fourths of $3,000 is $2,250 
hence, the insured would collect. the 

(Continued on Page 10) 
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Name Group Leaders for 
Agents’ Annual Meeting 


COUNCILLORS, LOCAL BOARDS 





Sessions Set for Kansas City; Midyette 
Will Address Missouri Asso- 


ciation Meeting 





Chairmen for the national councillors’ 
territorial conferences and the local 
board conferences to be held in con- 
nection with the annual meeting of the 
National Association of Insurance Agents 
at Kansas City, Mo., October 13-17, have 
been chosen. 

The following will preside over the 
councillors’ meetings, to be held con- 
vig saad on Monday afternoon, October 
13; Eastern i Russell M. L. Car- 
son, Glens Falls, N. Y.; mid-West, 
George W. Carter, Detroit; Southern, 


Ed H. Moore, Birmingham, Ala.; far- 
West, Harold I. Callis, Santa Bar- 
bara, Cal. 


Forshay and Smith Preside 

The following morning the meeting of 
the entire National Council will be held, 
with Vice-President R. W. Forshay, 
Anita, Iowa, presiding, and at the same 
time, the state association officers will 
meet, with Sidney O. Smith, Gainesville, 
Ga., chairman of the executives commit- 
tee, in the chair. At the conclusion of 
the sessions, national councillors and 
state officers will hold a joint luncheon. 

The local board conferences will be 
held on Tuesday afternoon, with the 
following chairmen: 

Earl Johnson, Raleigh, N. C., con- 
ference number one, for cities up to 
50,000 in population; Samuel H. Rey- 
nolds, Kansas City, Kansas, conference 
number two, cities from 60,000 to 250,000 ; 
Maurice Hartson, New Orleans, confer- 
ence number 3, for cities above 250,000 
population. 

The Missouri Association of Insurance 
Agents will hold its annual meeting in 
connection with the national convention, 
limiting it to a luncheon session on 
Monday, when Payne H. Midyette, Tal- 
lahassee, Fla., president of the national 
organization will be the only speaker. 





MISSOURI TAKES OVER FUNDS 
Governor Signs Bill ‘Ghing State Over 
$2,300,000 in Unclaimed Pre- 
mium Monies 
Governor Forrest C. Donnell of Mis- 
souri has signed a bill that will give 
the state title to the more than $2,300,000 
in unclaimed fire insurance premiums 
now held by the Missouri Insurance 

Department. 
The act, one of those 
recent Missouri General 


passed by the 
Assembly, gives 


to the state the power to divert to its 
general revenue funds all of the money 
belonging to policvholders which has 
not been claimed for five years. 

The Missouri authorities, in defense 
of their action, in taking over these 
funds which the Missouri Supreme 
Court has held belong to the _ policy- 
holders 100 cents on the dollar, even 
refusing the right of the Cole County 
Circuit to pay certain attorney fees or 


contend that 
to find these 


other expenses therefrom, 
an effort has been made 
policyholders. 

But it is said that the men and women 
of Missouri have been so confused by 
the long-drawn out litigation that they 
do not know to what they are entitled 
and the present post office system is so 
inefficient it is not certain that any letter 
vill get to its destination. 

The taking of these $2,300,000 of pol- 
cyholders money will enable the State 
f toward a balanced 


Missouri to move 
budget. 





Insurance Law Section 
Announces Its Program 


SPENCER TO PRESIDE 


mC. 


Watters to Conduct Fire Insurance Law 
Round Table Discussion; 


Other Leaders 





Howard C. Spencer, Rochester, N. Y., 
who was counsel for the New York In- 
surance Department when George S. Van 
Schaick was superintendent, will preside 
over the section on insurance law, of 
which he is chairman, at the annual 
meeting of the American Bar Associa- 
tion at Indianapolis September 29 and 30 
and October 1. The tentative program 
has just been announced. 


The opening session on Monday, Sep- 
tember 29, will be devoted to reports of 
the following committee chairmen: 

Membership, Herbert L. Bloom, Chi- 
cago; lay insurance adjusters, E. Smythe 
Gambrell, Atlanta; unauthorized insur- 
ance companies, Henry S. Moser, Chi- 
cago; fraternal insurance law, Herman 
L. Ekern, Chicago; qualification and reg- 
ulation of insurance companies, George 
W. Goble, Urbana, IIl.; to confer with 
National Association of Insurance Com- 
missioners, Hervey J. Drake, New York, 
counsel of the Association of Casualty 
& Surety Executives. 


Round Table Leaders 


Tuesday will be given over to round 
tables, with the following leaders: 

Royce G. Rowe, Chicago, automobile 
insurance law; Thomas Watters, Jr., 


OPENS NEW BRANCH IN CHILE 





Home and Great American, Through 
A.F.1.A., Open in Valparaiso; 
Romani Is Manager 
A new branch office has been opened 
in Valparaiso, Chile, by the Home In- 
surance Co. and the Great American In- 
surance Co., operating under the man- 
agement of the American Foreign Insur- 

ance Association. 

The new office is in charge of Ignacio 
Rojas Romani, assistant to K. E. Dun- 
ford, Santiago, Chile, where the prin- 
cipal Chile branch of the two companies 
is located. 

The opening of this new branch office 
increases the number of the South 
American offices of the companies, mem- 
bers of the A. F. I. A., to seven, the 
other branch offices being located at 
Bogota, Santiago, Buenos Aires, Rio de 
Janeiro, San Paulo and Porto Alegre. 

In addition to their own branch offices, 
the members of the American Foreign 
Insurance Association have general 
agents in the other republics of South 
America, as well as in the Guianas. 





National Board of 
fire insurance law ; 
Seattle, aviation in- 
H. Miller, Des 
insurance 
insurance 


New York, counsel, 
Fire Underwriters, 
W. R. McKelvey, 
surance law; Oliver 
Moines, health and accident 
law; Eugene Quay, Chicago, 


practice and procedure; Henry W. 
Nichols, New York, vice-president and 


general counsel, National Surety Corp., 
fidelity and surety insurance law; Hugh 
D. Combs, Baltimore, vice-president, U. 
S. F. & G., casualty insurance law; 
Robert E. Hall, Hartford, associate coun- 
sel, Aetna Life Insurance Co., marine and 
inland marine insurance law; Ralph H. 
Kastner, Chicago, American Life Con- 
vention, life insurance law; Thomas N. 
Bartlett, Baltimore, Maryland Casualty 
Co., workmen’s compensation and em- 
ployers’ liability law. 




















the 9 IRE 


Ae 





LARM 





& Plug No. 20 


August, 1941 





without costly delay. 


| gladly be given by 


GONE ARE THE DAYS - - - 


When building materials, skilled craftsmen 
and stock replacements were easy to get and 


Never before has the opportunity presented 
itself to demonstrate the value of 


Use and Occupancy Insurance 


not only to the Manufacturer, not only to the 
Wholesaler, but also to the RETAILER. 


Personal assistance in closing prospects will 


Use and Occupancy Department 
of 











FIRE ASSOCIATION OF PHILADELPHIA 
LUMBERMEN'S INSURANCE COMPANY 

{ THE RELIANCE INSURANCE COMPANY 

PHILADELPHIA NATIONAL INSURANCE COMPANY 


401 WALNUT STREET, PHILADELPHIA 


FIRE, MARINE and AUTOMOBILE INSURANCE 


So Hee SR NRHA RE RR A EL, 





——== 


Insurance Accountants 
Plan Norwich Meeting 


DATES SET FOR R OCTOBER 8-10 





President Crapser Announces General 
Theme, Strear:lining Offices 
For Greater Efficiency 





The Insurance Accountants Associa- 
tion will hold its annual conference Qc- 
tober 8-10 at the Norwich Inn, Norwich, 
Conn., according to an announcement of 
E. G. Crapser, secretary Pacific Fire In- 
surance Co., president of the organiza. 
tion which is composed of 300 officers, 
accountants and statisticians of fire in- 
surance companies. 

E. P. Smith, secretary, Norwich Union 
Fire Insurance Co., in charge of the pro- 
gram, is arranging it on the general 
theme of streamlining insurance offices 
for greater efficiency. Five experienced 
speakers will cover the subject of Goy- 
ernment priorities making it necessary 
{or every insurance company to use the 
office equipment it now has to the best 
advantage, inauguration of labor-saving 
devices and advantages to be obtained 
by revision or review of office procedure 
and of record control. 


Serious Personnel Problems 


Attention will be given to the mobili- 
zation of the country’s industry and 
man power for defense which _ has 
created serious personnel problems for 
insurance companies. Another subject 
up for discussion will be the departure 
of trained personnel from the offices of 
insurance companies to training camps 
or for employment in defense industries, 
bringing the question of whether or not 
the present procedure in respect to hir- 
ing and training of men is suited to the 
present emergency and to what extent 
companies should go to meet competi- 
tion of defense industries. An experi- 
enced personnel executive will speak on 
this and other problems of personnel, 

The importance of budgeting and ex- 
pense analysis as a part of management 
will be considered at one session of the 
conference and will deal with the pur- 
poses of the budget, preparation of ex- 
pense statistics and data to be used as 
a basis for the budget, as well as re- 
ports on the practical results of budget- 
ing and expense analysis. Members in 
attendance at the conference will be 
divided in round table groups of ten for 
the discussion of this subject. 


Statistics as a Guide 


An evening session of the conference 
will be devoted to general statistics re- 
quired by a fire insurance company and 
their importance as a guide to produc- 
ers, management and public and admin- 
istrative officials. A survey of the pres- 
ent statistical reports as to the method 
of preparation, content, use and value will 
be presented. Several members of the 
Insurance Accountants Association who 
are well acquainted with the subject of 


statistics will present reports on_ the 
subject. : 
Federal income and _ excess _ profits 


taxes and their relation to the fire in- 
surance business will be the topic 0 
one report and premium taxes will also 
come under discussion. 

Not all of the convention will be con- 
fined to serious problems of manage- 
ment, as the committee has made ar- 
rangements for suitable recreation. 





DEJARNETTE IS NOMINATED 

Edmund T. DeJarnette, Richmond, 
president of the Virginia Association ot 
Insurance Agents, was nominated im 
Tuesday’s Democratic primary to the 
Virginia House of Delegates, to repre- 
sent Hanover and King William Coun- 
ties. Nomination is equivalent to elec- 
tion. He served in the House in 1934. 


ELECT PRICKETT PRESIDENT 

Karl E. Prickett has been elected pres- 
ident of the Reinsurance Corporation of 
New York, He will continue to serve as 
president of the affiliated National Re- 
insurance Corporation. 
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Instruct New Jersey Forums 


The insurance production forums of 
the extension course of the University 
of Newark, and which will be held under 
the auspices of the New Jersey Asso- 





VICTOR V. SWEENEY 
ciation of Insurance Agents, will start 
next September. Wilbur E. Mallalieu, 


Jr., assistant director of education, Roy al- 
Liverpool Groups, has the course on fire 
insurance; Victor V. Sweeney, assistant 
manager, Travelers, Philadelphia, the 
course on casualty and surety; and Don- 
ald L. Tullis, assistant secretary, Na- 
tional Surety Marine Insurance Co., the 
course on inland marine. 
Three Year Basis 

These forums are conducted on a 
three-year basis. Last year, Mr. Mal- 
lalieu’s fire insurance forums were held 
in the northern section of the state, and 
this year his territory will be central 
New Jersey. The casualty and surety 
forums, which were held in the cities in 
the Southern district, will move this year 
into the Northern section, while the in- 
land marine will move from central to 
southern Jersey 

Series of Lectures 

Under the system which worked so 
successfully last year, each instructor 
gives a series of four lectures in each 
of the cities assigned to him, in rota- 
tion, until eight forums have been held 
in each of the cities. In Mr. Mallalieu’s 
case, that meant preparation of eight lec- 
tures, each one of which is given succes- 
sively in four cities. Therefore, whi'e 
the agents who attend the forums go 
once a month for eight months, the lec- 
turer holds one every week. 

Following each lecture there is a ques- 
tion period, and examinations are taken 
on each subject, graded by the Univer- 
sity of Newark. 

The fire insurance forums, like the 
others, are for advanced students. They 
have had exnerience with the straight fire 
lines, and Mr. Mallalieu’s lectures are on 
such topics as use and occupancy, sprink- 
ler leakage, windstorm, riot and explo- 
sion, general covers, extended coverage 
and rent and leasehold. 

Thirty U. & O. Risks 

At the meeting of the Committee on 
Education, New Jersey Association, last 
week, when the question of the effective- 
ness of the forums was introduced, at 
least thirty new use and occupancy risks 
in the cities in which he conducts the 
classes were attributed directly to the 
information obtained at these meet'ngs. 
Ag and a half sessions were devoted to 

.& O. The program for this year will 
a the same general plan. 

Conduct of these classes is extra-cur- 


ricula with Mr. Mallalieu, and his con- was graduated from Princeton Univer- 


tribution to the general educational sity. For six months he worked for the 
movement that has permeated the in- New York Fire Insurance Rating Or- 
surance business. ganization in Buffalo and then went 


with the Royal in its inland marine de- 
partment. He was transferred to Cleve- 


Elder son of Wilbur E. Mallalieu, 
general manager of National Board of 
Fire Underwriters, he was graduated 


land as special agent and then sent to 
Chicago where he became superintendent 
of the Western Inland Marine Depart- 
ment. 


Next he was transferred to New 





at 





WILBUR E. MALLALIEU, JR. 


from Wesleyan University, class of 1928. 
During college years he worked for three 
Summers, first with the Schedule Rating 
Office of New Jersey, next with the 
Home of New York, and then with 
Marsh & McLennan, New York. Upon 
graduation he went with the Home as a 
staff adjuster on Pacific Coast. Later, 
he was a fieldman for the Home suc- 
cessively in Washington, Illinois, New 
Jersey and California. He joined the 
Royal-Liverpool Groups in 1935 in spe- 
cial service department, first traveling 
four states from Kansas City and then 
in New England as state agent in Mas- 
sachusetts and Rhode Island. He was the inland marine department. Some 
appointed assistant director of education months ago he joined the National 
under Claude D. Minor, director of edu- Surety Marine Insurance Corporation, 
cation for the companies in Royal-Liver- 
pool Groups, and assists him in conduct- 
ing the regular classes for young men in T. A. Pickens, Jr., local agent at 
the company who are being trained to be Newton, Ta., for manv vears and brother 
fieldmen, and he also has the post-gradu- of Glen Pickens, assistant secretary of 
ate courses. the Phoenix Insurance Co. of Hartford, 

Victor V. Sweeney is assistant mana- has joined the Merrill & Co. agency at 
ger, casualty lines, Philadelphia branch, Benton Harbor, Mich. He sold his 
Travelers. Born in Buffalo, he first went agency at Newton several years ago. 
to work for the Travelers as a field as- Glen Pickens, who has been visiting in 
sistant in the Philadelphia branch on Des Moines, renewed acquaintances 
Sentember 1, 1929. He was promoted to with many of the Iowa fieldmen and 
assistant manager, casualty lines, there visited his parents at Newton and re- 
on April 1, 1940. turned last week to Hartford. 

During the last World War Mr. Swee- i as Nee FREES. 
ney served as a sergeant in the 148th BRANIFF MEN IN NEW YORK 
Infantry, 37th Division, A. E. F. He is B. E. Doggett and C. G. K’opfenstein 
married and has two children. officers of the T. E. Braniff & Co. gen- 

Mr. Tullis attended Western Reserve eral agency of Oklahoma City, were 
Academy, Hudson, O., after which he in New York on business last week. 


INSURANCE INVESTIGATORS are ELIGIBLE! 


Applications now open 
Civil Service Examination for 


TREASURY ENFORCEMENT AGENT 


Salary $2,600 per year 


Our class in preparation for this examination, which will be general in nature, 
meets on Tuesday—August 12—8:30 p.m. 


You are invited to attend as our guest without oblication on your part. 


THE DELEHANTY INSTITUTE 
115 East 15th St. STuyvesant 9-6900 New York City 


DONALD L. TULLIS 


York as production superintendent for 


JOINS BENTON HARBOR FIRM 





























Insurance Institute 
Announces Its Awards 


REWARDS ITS BEST STUDENTS 


Issues New Syllabus for 1941 - 1942 
Academic Year; Four Corre- 
spondence Courses 


The Insurance Institute of America 
announces the awarding of seven prizes 
of twenty dollars each for the highest 
average marks in the examinations held 
last Spring. The winners follow: 

General Principles Prize—Three stu- 
dents tied for first place in the General 
Principles examinations, each of whom 
will receive the twenty-dollar prize. 
Gladyss L. Dessery, of the Pacific Em- 
ployers Insurance Co., Los Angeles; 
Milton A. Hays, of the Farm Bureau 
Mutual Automobile Insurance Co., Co- 
lumbus, Ohio, and Helen M. Tierney, 
with Roy J. Hyndman, Ltd., Vancouver, 
Canada, all received an average of 97% 


Mr. Hays studied under the Farm Bu- 
reau Study Club and Miss Tierney un- 
der the Insurance Institute of Van- 
couver. 

Casualty Prize—Charles R. Jones, Jr., 
with the Indemnity Insurance Co. of 
North America, Philadelphia, wins this 


prize for the second consecutive year. 
His average in the Casualty III exami- 
nations was 98%, and he studied under 
the Insurance Society of Ph‘ladelphia. 

Fire Prize—Leon G. McKnight, of the 
General Insurance Co. of America, Seat- 
tle, wins this prize, with an average of 
95.5% in the Fire III examinations, 
taken under the Insurance Society of 
Washington. 

Prize to Albert Weller 

Life Prize—This prize goes to AIl- 
bert Weller, with the Metropolitan Life 
Insurance Co. in New York, who studied 
under the Insurance Society of New 
York and attained an average of 90% 
in the Life I examinations. 

Inland Marine Prize—This prize goes 
to William L. Chase, with the Conti- 
nental Insurance Co. in Chicago. Mr. 
Chase studied under the America Fore 
Study Club and attained an average of 
94.5%. 

Ocean Marine Prize — Raymond J. 
Walsh, of Chubb & Son, New York, 
wins this prize for the second consecu- 
tive year. He is an Insurance Society 
of New York student, receiving an aver- 
age of 92.5% in the Marine III exami- 
nations. 

Surety Prize—Vincent J. McCarthy, 
of the General Reinsurance Corp., New 
York, wins this prize with his average 
of 93.5% in the Surety II examinations. 
Mr. McCarthy studied under the Insur- 
ance Society of New York. 

Hardy Issues Syllabus 

Secretary-Treasurer Edward N. Hardy 
of the institute has issued the syllabus 
for the 1941-1942 academic year. It cov- 
ers five classes—casualty, fire, life, ma- 
rine and suretyship, its course in gen- 
eral principles of insurance and surety- 
ship and a one-year course in inland 
marine insurance. 

More than forty affiliated societies and 
study groups throughout the country 
give these courses and the correspon- 
dence course is available for those stu- 
dents who are unable to join a class. 
Mr. Hardy calls attention to the fact 
that this latter group includes men in 
the Government service. 

The correspondence courses for this 
coming year embrace the general prin- 
ciples course, the second fire and casual- 
ty courses and the inland marine course. 
Under the plan of the correspondence 
courses, full lecture material is mailed 
weekly for approximately twenty weeks 
periodical quizzes are given additional 
reading matter suggested and text books 


furnished. The fee for each course, in- 
cluding examinations, is fifteen dollars. 
A special folder describing the corre- 


spondence courses may be obtained from 
Mr. Hardy at 80 John Street, New York 
City. 
Examinations for students finishing 
the Fall semester will be held beginning 
(Continued on Page 23) 





Insurance Interests Stand Aside 
While Lay Investors Seize Shares 


By Frank L. Brokaw, 
F. L. Brokaw & Co., Specialists in Insurance Stocks 


For hundreds of years insurance men 
have looking at 
probably with much the same uncertain- 


3ut there has 


been insurance stocks 


ty and indecision as now. 
never been a time when publication of 
information and misinformation regard- 
ing them attained anything like present 
day volume. 

Insurance people, in considering the 
investment quality of insurance company 
shares, have always suffered from a too 
intimate acquaintance with personalities 
and with detail. Nevertheless members 
of stock exchange houses are often heard 
commenting on the singularity of the 
widespread preference among successful 
insurance clients for the securities of 
their own industry. Insurance stocks are 


not good commission producers for 
brokers because they are not easily 
adapted to rapid in and out trading. 


They are investment securities in the 
real sense. 

Insurance is a system—not of mortal- 
ity exactly—but, to use a phrase, a sys- 
tem of economic justice. By it the 
losses of the few are made good out of 
the contributions of the many. It is 
therefore essentially fiduciary in char- 
acter. It is largely self-regulatory al- 
though intensively supervised and has 
never been overpaid for the service it 
performs, 

Business of Contract 


The business is entirely one of con- 
tract. Contract of company with assured, 
contract of company with agent and con- 
tract of company with company. It is 
made up solely of men and money, Real- 
ly sophisticated insurance stock analysts, 
realizing that money is a creation of 
Government, are therefore the more con- 
cerned with the integrity of the men in 
control of management and their quali- 
fication for sound appraisal of the valid- 
ity of the money in which primarily all 
operations, whether of investment or 
underwriting, are carried out. 

Management need not be brilliant to 
be successful but it must as the first 
requirement be thoroughly grounded in 
those fundamental principles which, after 
centuries of trial, have been established 
as the inviolable foundation stones with- 
out which the insurance system would 
totter and fall. 

The high reputation of the institution 
of insurance has been gained the hard 
way—by working and earning, frugality 
and conservation. There is no short cut. 
It has outlived governments and _ its 
credit has often exceeded that of the 
very governments under which it oper- 
ated. By the stern determination of 
management to adhere rigidly to its 
ancient tenets, its permanence is assured. 


Eras Parallel the Present 


The history of the business covers 
many eras closely paralleling that 
through which we are now living. In 
1879 the president of one of America’s 
leading fire companies wrote to an in- 
quiring stockholder saying that, though 
his company’s finances were sound and 
its dividend well covered by investment 
income with a comfortable margin for 
addition to surplus, the business was 
operating under unsatisfactory condi- 
tions, 

Keen and even unethical competition, 
growing activity of mutual companies in 
the field, the tendency of rates to de- 
cline, all—together with mounting tax 
and expense costs—influenced him to 
caution stockholders against a too opti- 
mistic view of the immediate future. 

Note how familiar that sounds more 
than sixty years later when stock com- 
panies are amending their charters to 
permit .writing participating policies if 
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companies 
stock sub- 


and mutual 
organizing 


the need arises 
are buying or 
sidiaries. 
Premiums Were Rising 
Perhaps the best recent parallel to 
the present position occurred in the win- 
ter of 1916-1917. This country was not 
yet in the Worll War but was being 
steadily led in the direction of active 
participation and open hostilities. Se- 
curity markets were at a low level fol- 
lowing a wave of speculation in the war 
babies. Insurance premiums were rising 
rapidly but as yet little advance in in- 
surance share prices had been noted. 
Prices for leading issues were then 
quoted in hundreds and thousands of 


90 John Street 


because of the high character of its 
directorate and management, it had not 
been too fortunate in recovering from 
the set-backs of the Baltimore and San 
Francisco fires. 

The Lane-Culver administration was 
immediately successful in a more than 
average, though not spectacular, way. 
Not spectacular in the sense that the 
contemporary growth of the Globe & 
Rutgers for instance was spectacular. 


eg Maont CeMaperne mete aoe "Sans To buy stock in the Niagara in Janu- 
ilv s.” se . . 2 f wWNlagafre U 
naan cog al Bagyed as eager! _ ary 1917, an investor would have paid 

; SI ps and stock 4 price equal to about 125% of liquidat- 


dividends which account for current low 
per share prices and wide distribution 
were to occur. 

Without attempting an 
comparison of prices, values 


ing value. Today Fire Association can 
be acquired at 75% and Continental or 
Fidelity-Phenix at 95% of their liquidat- 
ing value calculated by the same method. 
If held throughout the full term the in- 


exhaustive 
and earn- 





ings then and now, a single company vestor would, in August 1929, have re- 
or management—can be cited as an illus- ceived shares of both Continental and 
tration. Fidelity-Phenix in exchange for his 

On January 1, 1917, a new administra- Niagara. If he had then sold those 


shares “at the market” he would have 
realized about 340% profit on his orig- 
inal investment in Niagara while during 


tion of the Niagara Fire was inaugu- 
rated headed by Otho E. Lane (now 
president of the Fire Association) as 


president and Bernard N. Culver (now the twelve year period cash dividends 
president of the America Fore com- received would have averaged about 
panies) as vice-president. It was des- 514% annually on cost. 


tined to continue for a period of over 
twelve years terminating with the sale 
of the Niagara to the Continental and 
the Fidelity-Phenix. 

The Niagara was 
small company. 


Have Profited Handsomely 
Parenthetically it can be said that 
those who, putting their faith in man- 
agement rather than in statistics, bought 
Fire Association later on when Mr. 


then a relatively 
Though well regarded 





Tools of Your Trade 


An Agent, just as any workman, must have good 
tools to do his job well. 


The most important of these tools is his Com- 
pany. He must be able to use its facilities for his 
progress; its reputation for his background. He must 
serve his Clients with sound, reliable protection. 


PHILADELPHIA 
FIRE and MARINE 


INSURANCE COMPANY 


1600 Arch St., Philadelphia, Pa. 


Service Offices located 
in principal cities 


Complete Nation-Wide Insurance 
Facilities for Agents and Brokers 
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Telephone: BEekman 3-1170 
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Lane had completed his plans for the 
reorganization of that group (though 
not yet the reorganization itself) have 
since profited handsomely and in all 
likelihood will continue to gain. The 
same is true in a measure of those who 
purchased Continental and Fidelity- 
Phenix when Mr, Culver became their 
president although no need for drastic 
reorganization existed in that office. 

Examples of this sort can be multi- 
plied far beyond space limitations. Many 
special cases have been given wide pub- 
licity. They are useful only if they 
stimulate a study by insurance people 
of current opportunities. 

We are entering a period of unprece- 
dented tax rates to meet which idle 
funds in both large and small amounts 
must seek employment. In what field 
are to be found the safest and most 
profitable investment purchases ? 


Offers Best Channel 


If the insurance industry offers the 
best understood and most familiar chan- 
nel, how make a selection of individual 
issues—how overcome prejudice for or 
against this or that company and arrive 
at essential facts? What are the im- 
plications of the removal of the over- 
hanging threat of forced sale of British 
owned insurance stocks? How judge the 
outcome of Cooney’s administration of 
the Firemen’s? Of Hubbard’s in the 
Hanover—of Brooks’ in the Globe and 
Rutgers—Berry’s in the Security? What 
will result from the purchase of the two 
Standards by Aetna Fire? What part 
is marine war risk business playing in 


the market action of North America, 
Federal or St. Paul? Answers to these 
and many similar questions must be 


found. 

The statistician with his nose forever 
buried in his records is always under 
a cloud of skepticism and doubt, partly 
because he foresees approaching changes 
too far in advance. Insurance is a busi- 
ness of statistics and of long term com- 
mitments and insurance people ought to 
be among the first to discover and to 
take advantage of a change in trend 
such as has been fully evident for the 
past twelve months. But they invari- 
ably seem to stand aside while lay in- 
vestors seize the best offerings and then 
to follow while there are. still good 
profits in sight but after missing the 
cream of the crop. Witness recent ac- 
cumulation of Hartford Fire, Phoenix 
of Hartford and other “blue chip” stocks 
by wealthy individuals and institutions. 

Fo!low Premium Volume 

If a lifetime of observation is of any 
value it leads to one definite conclusion, 
namely, that insurance stock prices fol- 
low the curve of premium volume with 
extraordinary fidelity. Thoughtful stu- 
dents of insurance will not quarrel with 
the opinion held here that all economic 
influences are now heavily in the direc- 
tion of higher values, higher velocity 0 
business, expanding payrolls and _ short- 
age of consumer goods, and that a quick 
return to premium figures resembling— 
even exceeding—those of the last boom 
will inevitably result. 

The opinion is equally tenable that 
insurance people contemplating the use 
of available cash in purchasing insut- 
ance company shares will do well to 
schedule the completion of the'r buying 
programs for not later than the end of 
the coming Winter. Furthermore it is 
strongly felt that the chief temptation 
thereafter will be to sell too soon. 
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Newark Agent Gives Three Hostels 
To Britain Through U.S. Manager 


At a luncheon on July 31 at the Essex 
Club, Newark, Joseph M. Byrne, Jr., 
president of the Joseph M .Byrne Co. 
agency of Newark, N. J., was host to 
the following officers of the three Brit’sh 
insurance companies represented in the 
agency: Harold Warner, United States 
manager, and C. A. Nottingham, assistant 
United States manager, Liverpool & 
London & Globe; George H. Duxbury, 
assistant United States manager, and R. 
T. Stewart, secretary, North British & 
Mercantile; Daniel Mungall, assistant 
United States manager and general coun- 
sel, and E. C. Graff, Newark office man- 
ager, General Accident, Fire & Life As- 
surance. A. B. Grant of the British Re- 
lief Society was also a guest. C. F. 
Shallcross, United States manager of the 
North British Group, was unable to at- 
tend. 

After the luncheon Mr. Byrne present- 
ed to the representatives of the three 
3ritish insurance companies a check to 
cover the purchase of equipment for 
three hostels—the institutions provided 
by the British Government for the care 
of shell-shocked children. To identify 
the donors each hostel will display a 
plaque inscribed with the name of the 
3yrne agency and also the names of 
the companies. This gift expressed Mr. 
3yrne’s appreciation of the friendly re- 
lations which have existed for many 
years between his agency and the three 
British companies. 

Mr, Warner, acting in behalf of the 
companies and of the British War Relief 
Society, accepted the check and ex- 
pressed his appreciation of the sympa- 
thetic generosity which prompted it. Oth- 
er officers of the Byrne agency at the 
luncheon were: Arthur J. Hardt, Ste- 
phen P. Ratchford, William H. Spiegel- 
berg and Herbert L. Brooks, vice-presi- 
dents, and Frank L. Pew, secretary- 
treasurer. 

In an effort to provide adequate facili- 
ties for the care and treatment of these 
children, the British War Relief Society 
is providing equipment for hostels in 
areas which are safe from bombing. 

The Byrne agency was established Oc- 
tober 13, 1886, and celebrated its fiftieth 
anniversary in 1936. The same month 
and year that it was founded by Joseph 


John S. De Lamater Dies 
At Memorial Hospital 


John S. De Lamater, partner in the 
firm of Fisk, Rickert & De Lamater, 
111 Fhiton Street, New York, died Satur- 
day at Memorial Hospital, New York City, 
after a month’s illness. He was 46 years 
old and was graduated from Rutgers 
oo New Brunswick, N. J., in 

919. He lived at St. George, Staten 
“il 

During the World War he served as 
ensign aboard United States Navy sup- 
ply ships operating between this coun- 
try and the British Isles and France. 
Surviving are his wife, Mrs. Margaret 
Stanton De Lamater, his mother and a 
sister. 








JOSEPH M. BYRNE, JR. 


The president of the agency which has 
just donated monies for three hostels 
for British children, takes a prominent 
part in the financial, civic and social 
life in his community. He is president 
of the Merchants and Manufacturers In- 
surance “ns of New York, Corroon & 
Reynolds Group. He was born in 1892 
at Newark and was educated at Newark 
Academy and Notre Dame University. 
Recently he was re-elected for a second 
term city commissioner of Newark, as 
director of the Department of Parks ‘and 
Public Works. 





M. Byrne, father of the present owner, 
the Statue of Liberty was erected in New 
York Harbor. In 1886 the country was 
just reacting from the severe panic of 
1884-1885. Since that time it has gone 
through panics, catastrophes, wars, fires 
and hard times and continued to grow in 
size and prominence. Members of the 
agency have seen casualty insurance de- 
velop from a small business writing com- 
paratively few classes to its present ex- 
traordinary size and diversified lines. 


PHOENIX OF LONDON 
Ll. ab & G. 


AMERICAN 
FIDELITY -PHENIX 


COMPLETE 
FACILITIES 


HARTFORD 
NORTH AMERICA U 


Service Since 1894 


N. Y. Insurance Society’s 
Qualification Course 


FOR AGENTS AND BROKERS 





Prepares Candidates for State’s Exam- 
inations; Classes Starting January 
and September 





In order to assist applicants for agency 
or brokerage licenses to pass examina- 
tions required by the state of New 
York, the Insurance Society of New 
York will conduct an agents’ and 
brokers’ qualification course beginning 
September 8 at the auditorium of the 
Travelers Insurance Co., 55 John Street, 
New York City. A second course will 
begin in January. 

A course takes an academic year to 
complete, but the society points out that 
by taking the two courses simultane- 
ously, a student may complete the course 
in one semester, if he is willing to at- 
tend sessions five nights a week. The 
first semester opens September 8 and 
ends May 27, 1942. Classes are from 
5:45 to 7:45 p.m., Mondays and Thurs- 
days. 

In order to complete the course satis- 
factorily, the student must pass each 
examination with a mark of not less 
than 65% and attend at least 90% of 
the scheduled lecture sessions. Students 
may register with Secretary Edward R. 
Hardy of the society, 107 William Street, 
New York. Registration fee is two dol- 
lars and a half and tuition fee is seventy 
dollars. 

Goerlich Is Director 

Arthur C. Goerlich, educational direc- 

tor of the society, is in charge of the 


course and will deliver several of the 
lectures. 
John F. Short, representing the 


Brooklyn Fire Agents’ Association, is 
chairman of the committee on the quali- 
fication course, and Leonard Jacobs of 
the General Brokers Association of 
Metropolitan District is vice-chairman. 

Other organizations sponsoring the 
courses and their representatives are 
the following: 

Association of Local Agents of the 
City of New York, Joseph W. Kavanagh; 
Bronx Insurance Men’s_ Association, 
Thomas W. Buckley; Brooklyn Insur- 
ance Brokers Association, Joseph Salaz- 
z0; Independent Brokers Association of 
Brooklyn, Mac Werbelovsky; Insurance 
Brokers Association of New York, B. 
H. Fox; National Association of Insur- 
ance Brokers, Julian Lucas; Suburban 
New York Association of Local Agents, 
Richard E, Thompson. 

Law of Contract 

The course includes the laws of con- 
tract and agency, New York standard 
fire policy, allied fire lines, consequential 
loss, adjustments, theory of rate mak- 
ing, schedule rating, inland marine, ma- 
rine, life insurance, surety, automobile 
liability, workmen’s compensation, mis- 
cellaneous casualty, aircraft, accident 
and health, claim adjustments, etc. 

Lecturers include Carl J. Stephan; 
Walter C. Howe, Jr., Agricultural In- 
surance Co.; W. W. Ellis, National As- 
sociation of Insurance Brokers; Joseph 
J. Magrath, Chubb & Son; Arthur N. 
Eagles, Hartford Fire Insurance Co.; 
Emil A. Goerlich, Goerlich & Goerlich; 
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eat let skepticism keep } 
you from enjoying the 
profitable advantage of a plan 
that has helped Hunpreps 
of agents get ahead faster. 
Write today for the booklet 
“PLANNED PROGRESS.” } 
Without obligation. 
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C. W. MclIndoe, Talbot, Bird & Co.; 
Leroy N. Whitelaw, Prudential Insur- 


John C. Brodsky, Fidelity & 
Casualty Co.; William J. Steele, Aetna 
Life Affiliated Cos.; Wilson D. Sked, 
Marsh & McLennan; Joseph J. Graf, 
Marine Office of America; George Gor- 
don, General Accident Fire & Life Assur, 
Corp.; W. L. Jack Nelson, Newhouse 
& Sayre; Francis T. Curran, Loyalty 
Group; John P. Kenneally, New Amster- 
dam Casualty; Ernest L. Clark, J. C. 
Penney Co.; R. P. Stockham, North 
sritish & Mercantile Insurance Co.; 
Arthur C. Goerlich; Oscar Beling, Royal- 
Liverpool Groups, and Joseph F. Law- 
ler, State Insurance Department. 
Designed for Examinations 

Although the course is specifically de- 
signed to enable a student to pass the 
examinations conducted by the Insur- 
ance Department to meet the require- 
ments of the agents’ and brokers’ licens- 
ing act which became effective Janu- 
ary 1, 1940, the insurance society says 
in the foreword to its pamphlet: 

“This course attempts to do more than 
prepare the candidate for the state’s 
examination for an agents’ or brokers’ 
license. Its aim is to prepare the stu- 
dent, as well and thoroughly as _pos- 
sible in the limited time allotted, for his 


ance Co.; 


chosen career of insurance agent or 
broker. 
“Problems peculiar to agents and 


brokers will be discussed, as each sub- 
ject is presented, and solutions indicated, 
In order to aid the student to a prac- 
tical application of the lectures, from 
time to time a problem such as he 
might be expected to encounter in the 
practice of his profession will be as- 
signed. A period of approximately two 
weeks will be given for its solution. Out- 
side help is not only permitted but en- 
couraged, the purpose of the problem 
being not so much the obtaining of a 
correct solution, as the information ac- 
quired in its solution and the practice 
in meeting and solving such problems.” 


OPENS CONSULTATION BUREAU 
Warren G. Reiner, manager of the 
insurance department of the David Cron- 
heim organization at Newark, N. J., has 
organized a consultation bureau in the 
office of the realty firm. Its purpose is 
to give advice to home owners, business 
men and real estate investors on the 
types and amount of insurance best 
suited to safeguard their interests. 


NAME TIERNON AND WILSON 

John L. Tiernon, Jr., president of 
Tiernon & Company, Inc., and Charles 
H. Wilson, president of Wilson, For- 
ster & McCall, Inc., have been appointed 
vice-chairmen of the safety committee of 
the Buffalo Chamber of Commerce. The 
committee will study methods to reduce 
accidents on the street, in the home and 
in industry and aid in the decrease of 
fire hazards and reduce insurance costs. 











i \\ 
















81941 fF August 8, 1941 










THE EASTERN 
+ UNDERWRITER 




















elity & 
, Aetna 

Sked, 
Graf, 
re Gor- 
» Assur, 
whouse 
Loyalty 
unstet 


J. 
"North 


equire- 
licens- 

Janu- 
y says 





-e than 
state’s 
rokers’ 
le stu- 
S$ pos- 
for his 


nt or 


; and 
h sub- 
icated, 
prac- 
from 
as he 
in the 
ye as- 
y two 
. Out- 
ut en- 
oblem 
of a 
ym ac- 
‘actice 
ms.” 


EAU 
f the 
Cron- 
., has 
n the 
3se 1S 
siness 
1 the 
best 





[= PUT DOWN YOUR CIGARETTE— 


it’s time to look at this Plan! 


i? MCREASED PROGUCTION / a 


‘Des 


The complete set of working tools 
pictured above, supplied at nomi- 
nal cost to Royal-Liverpool agents, 
affords them an opportunity to 
render competition-proof service 
to personal and estate risks. 


Please address our Publicity De- 
partment if you would like to 
examine this “Planned Insur- 
ance Protection” material. 


ROYAL: LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY ¢ BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. ¢ CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA * THE LIVERPOOL 
& LONDON & GLOBE INSURANCE CO. LTD. * THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. ® QUEEN INSURANCE COMPANY OF AMERICA * THE NEWARK FIRE INSURANCE 


COMPANY . FEDERAL UNION INSURANCE COMPANY e ROYAL INSURANCE COMPANY, LTD S THE SEABOARD INSURANCE COMPANY ® STAR INSURANCE COMPANY OF AMERICA 

















Auto Deviations 


(Continued from Page 1) 
differences in rate levels and loss ratios, 
applications for deviations from rates 
for collision insurance would be con- 
sidered separately from fire, theft and 
comprehensive coverages. The revised 
insurance law, effective January 1, 1940, 
specifically permits deviations limited to 
one or more types of insurance rated 
by a rating organization. 

Whelehan’s Memorandum Opinion 

In a memorandum opinion of Deputy 
Superintendent J. Donald Whelehan on 
the subject of the requested deviations, 
formulated in the Spring and not hith- 
erto made public, the department says: 

“The averages reflecting the opera- 
tions of all companies with respect to 
losses and all stock companies as to 
expenses would of necessity include 
ratios of individual companies which may 
be higher or lower than the average. It 
is a fair presumption that the require- 
ments, both as to reasonableness and 
adequacy, would be met by the use of 
such averages for rate making purposes. 

The memorandum says that if a rating 
organization adjusts its rates periodi- 
cally in line with the experience to levels 
which are reasonable and adequate, there 
would be no justification for the allow- 
ance of a deviation based upon the 
iavorable experience of an_ individual 
company. However, it says that a case 
can be made out for the approval of 
a deviation for a company on the ground 
of substantial savings of expenses of 
operations. 

Combined Loss Experience 

Taking the four year period 1935 to 
1938, inclusive, the combined loss ex- 
perience of company members of the 
N. A. U. A. on automobile fire, theft 
and comprehensive coverages was 29.5%, 
while the collision loss ratio was 58.9%. 
“On the basis of the foregoing results,” 
the memorandum says, “it will be seen 
that deviations from the rates for col- 
lision insurance would not be justified 
with respect to loss experience in view 
of the indicated rate level increase.’ 

The department compiled the operat- 
ing expenses of the companies request- 
ing deviations, adjusted to give recogni- 
tion to commissions, taxes and bureau 
expenses in the state of New York, as 
fc llows M4 

American Automobile, 48.4% General, 
48.3%: Hamilton, 65.4%; Merchants, 
49.2%: Northern, 47.9%; Pacific Fire, 
32.5%; Standard, 46.9%; Washington 
Assurance Corp., 48.9% 

“On the basis of a permissible loss 
ratio of 50%, including allocated claim 
expense,” says the opinion, “the allow- 
ance for exnenses in the premium dollar 
is 46%% after provision for catastrophe 
of 1% and underwriting profit of 2“%%. 
It would seem that with one exception 
(Pacific Fire) the above named com- 
panies have not shown expense ratios 
substantially lower than 46%%.” 

As a guide to companies in regard to 
applications for deviations on fire, theft, 
comprehensive coverage and_ collision 
coverages, the memorandum’ opinion 
Savs: 

General Financial Condition 

“If the department finds that the com- 
pany’s general financial condition and 
its own combined expense and loss ex- 
perience warrants giving consideration to 
a requested deviation, we will first com- 
pare its expense ratio with the estimated 
allowable of 46%% and secondly ascer- 
tain the statewide loss experience of all 
authorized insurers for the kind or kinds 
of insurance to which the deviation 
would apply. 

“A deviation will be granted if the 
particular company shows a_ substan- 
tial saving in expense—in other words, 
if the company’s expense ratio is sub- 
stantially less than 46%4%. Otherwise, 
the deviation will not be granted un- 
less in considering the statewide loss 
experience it is found that the rate 
levels for such coverage have not been 
adjusted to reproduce a permissible loss 
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With the increased cost of cars and curtailed 
production agents should review all [ealer and Fleet 
policies, as well as policies on individuals, to see that 
they have adequate protection in line with rapidly- 


changing conditions in the automotive field. 


Increased prices and higher replacement costs make 
it more necessary than ever that an automobile owner 
carry full insurance to value, equal to his present equity. 
With increased prices he would have to pay more to 
replace his car, if damaged or destroyed. Therefore, he 
needs full protection to keep his future replacement cost 
as low as possible. You owe it to your present policy- 
holders to explain this situation and to see that they 


have adequate protection. 


Uur Automobile Department will gladly advise you 


as to proper coverage. 
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ratio of approximately 50%, including 
allocated claim) expense. : 
“Where the rate reflects reasonably 
accurately the statewide loss experience, 
nothing will be allowed by way of dé. 
viation beyond what the company can 
justify on the basis of its own sub- 
stantially lower expense ratio, 
Permissible Loss Ratios 


“If, on the other hand, the statewide 
loss experience has not been reasonably 
accurately reflected in the rate, indi- 
cating that the rate levels for suct 
coverages have not been adjusted to 
reproduce a permissible loss ratio of 
approximately 50%, including allocated 
claim expense, a deviation will pe 
granted even though the company may 
not show a substantially reduced ex. 
pense ratio, provided, of course, that 
the company *s combined expenses and 
loss experience would not preclude con- 
sideration of a deviation. 

“From such information as _ is pres- 
ently available, it would appear that if 
applications are made for a continua- 
tion of the deviations on fire, theft 
and comprehensive coverages for the 
year beginning August 1, 1941, they 
can be granted. In the case of colli- 
sion there seems to be little probability, 
with perhaps one exception, that the 
companies, on the basis above outlined, 
will be able to justify any further de- 
viation. 

“Although the department feels that 
the companies have been given sufficient 
opportunity to adjust themselves to an 
elimination of the deviation for collision, 
it desires to cooperate in every way 
it can. Consequently, with a view to 
avoiding the possibility of any hardship 
that might be caused by a withdrawal 
of the deviation on July 31 we will 
merely modify the amount of the de- 
viation for the coming year and defer 
until the end of that period putting 
into effect the requirement of full com- 
pliance with the basis outlined. 

“Accordingly, if the particular com- 
pany’s financial condition and its own 
combined expense and loss experience 
permit, the department will for the year 
beginning August 1, 1941 grant to each 
of the companies, other than the North- 
ern, a 10% deviation for collision, and 
to the Northern a 17% deviation. This 
is a 5% reduction for each of the com 
panies now having 15% deviation and, 
with an adjustment to avoid using a 
fraction, is a corresponding percentage 
reduction for the Northern, which has 
a 25% deviation. 


BALTIMORE SOCIETY ELECTS 


David G, Mulligan of Central Fire New 
President; More Than 200 At- 
tended Annual Outing 
The Insurance Society of Baltimore 
staged a _ successful outing recently. 








There was a record attendance and prizes 


were awarded to various contest winners. 
Considerably more than 200 were on hand 
for the event. 

Following the usual custom, the elec- 
tion of officers was held in connection 
with the affair. The new president is 
David G. Mulligan of the Central Insur- 
ance Co., elected to succeed Frank M. 
Fossett of the Henry M,. Warfield-Rolo- 
son Co. who was elected a director for 
two years. Other officers elected are first 
vice-president, Frank C. Horigan, Maury, 
Donnelly & Parr; second vice-president, 
Bertram L. Boone, 2d, Poor, Sowen, 
Bartlett & Kennedy; third vice-presi- 
dent, William P. Shorn, Tongue, Brooks 
& Zimmerman; treasurer, Conrad L. 
Menchine, Fidelity & Guaranty Fire, 
who was re-elected, and secretary, Miss 
Betty Griffin, Poor, Bowen, Bartlett & 
Kennedy, the first woman to hold an 
office in the society. 

In addition to Mr. Fossett, directors 
elected for two years are Paul I. Leary, 
Maryland Survey Bureau; T. B. Me- 
Math, Maryland Casualty, and Ross W. 
Coker, Retail Credit Co. Mr. Boone, 
who was elected one of the vice-presi- 
dents, resigned as a director to occupy 
his new office, and Michael O. Dakin, 
Henry M. Warfield- Roloson Co., was 
elected to fill the unexpired term, 
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yet. But give me time. 


Matter of fact, I have 
too much time on my hands—on 
evenings and weekends. 


The nearest village is 5 
miles away. All you find there 
is a general store, a garage 
; and a canning factory—nowhere 

to go for any good clean fun, 
unless you drop in at a smoke— 
‘ filled juke joint on the way. 

Well, Mom, there’s a big fa-— 
vor you can do me. The U. S. 0. 
is trying to raise $10,765,000 
to run clubs for us, outside 
of camp. Places with lounge 
rooms, dance floors, games, 
writing rooms. Places you can 
get a bite to eat without pay- 
ing a king’s ransom. 


I know you don’t have an 
idle million lying around, but 
if you could get the family 
interested and some of the 
1eighbors, and if that hap-— 
ened all over the country, 
the U. S. 0. could raise 
$10,765,000 overnight. 

I’d appreciate it a lot, 
Mom, and so would every other 
mother’s son in the U. S. 

Army and Navy. 
Love 


Well, here it is another week-— 
end and I’m not a General 

\ 

4 






































* Bill 


They're doing their bit for you. Will you do 
your bit for them? Send your contribution to 
your local U.S.O. Committee or to U.S.O., 
Empire State Building, New York, N.Y 


2-==> 











|| OPEN YOUR HEART 
||| OPEN YOUR PURSE 
ie GIVE TO THE 








x é 
: * * * 
UNITED SERVICE ORGANIZATIONS 
These organizations have joined forces to form the U.S. O.: the Y. M. C. A., National Catholic 
Community Service, Salvation Army, Y.W.C.A., Jewish Welfare Board, Nat'l Travelers Aid Assn. 


This space donated by THE HOME INSURANCE COMPANY NEW YORK, Fire, Automobile, Marine Insurance 
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FOOTBALL SCORE BOOKLET 
The Glens Falls Insurance Co. has 


Hartford Insurance College Opens sued 3 becker coun Wee Oe 


football schedules of 196 universities and 
colleges and of the National Football 


Doors to Part-Time Enrollment League. The outside cover shows a 


The Hartford College of Insurance 1s 
extending its activities to include in- 
struction for part-time students. The 
new program, which will be constructed 
in addition to the regular full-time 
courses, will be inaugurated when the 
college opens in September. 

It is expected that among the thous- 
ands of home office employes of Hart- 
ford there will be many who will be 
interested in taking the special courses 
at the college wh'ch tie in with their 
work in the insurance companies but 
who may not be desirous of undertaking 
the complete course which leads to the 
degree of Bachelor of Science in I/n- 
surance Administration. 

Part-time enrollment will also be open 
to insurance agents, insurance adjusters, 
members of the legal profession, and any 
others who may find the courses help- 
ful in their work. The admission re- 
quirements call for the successful com- 
pletion of one-half the work required for 
a bachelor’s degree at an approved col- 
lege or university. 

The classes will be held in the eve- 
ning at the college on Woodland Street 
and will cover the following subjects: 
“life insurance, casualty insurance, fire 
insurance, marine insurance, health and 


Fourth Oldest House Organ 
Printed in United States 








FIREMANS FUND 


RECORD 


AUGUST.194) 
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Fireman’s Fund Record, the oldest 
fire insurance house magazine in the 
United States, has just gained further 
recognition as the fourth oldest of all 
house organs in the nation. This an- 
nouncement, following a two-year study 
of the field by the Paper Makers Ad- 
vertising Association, is made in the 
July issue of Direct Advertising, a 
quarterly published in Boston by the 
association 

Fireman’s Fund Record was published 
first in January, 1878, under the name 
of “Insurance Items” and in 1880 was 
changed to its present name. Except 
for approximately three vears follow- 
ing the San Francisco fire and earth 
quake in 1906, the “Record” has been 
ssued continuously, making it over 
ixty-one vears old 

Popular among agents and_ brokers. 
employes and other friends of the fire 
and casualty companies of Fireman's 
Fund Group, the “Record” has a month 
ly circulation of over 16,000. Its pres- 
ent editor is W. Stanley Pearce. secre- 
tary of the group of companies. 


accident, fidelity and surety bonds, in- 
surance law, insurance accounting, insur- 
ance marketing, insurance investments. 


calendar for the football months and 
signals used by officials are printed. 





Harry Cleveland Dunn, 84, retired 
manager of Trezevant & Cochran, Dallas, 


A descriptive catalogue and other in- Tex., general agency, died last week. He 
formation about the part-time courses had been manager of the firm for thirty- 
can be obtained from the Registrar of _ five years when he retired seven years 


ago. 


———. 


NATIONAL BOARD PREVIEW 

H. K. Schauffler, assistant manager 
National Board of Fire Underwriters, has 
issued a number of previews of articles 
from the forthcoming issue of Safe. 
guarding America Against Fire to com- 
pany house organs, in preparation for 
pene Fire Prevention Week, October 
5-11. 


Owen Lee, manager of the Tobacco 
Hail Adjustment Bureau at Lexington 
Ky., reports recent hail storm loss ad- 
justments on tobacco totaling approxi- 
mately $150,000. 
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AGENTS EVERYWHERE 


7 FIRE + MARINE + CASUALTY - SURETY 


Great American 


Insurance Companies 


New Dork 


NEW YORK . CHICAGO . MONTREAL . SAN FRANCISCO 








GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. + Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. + Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS: + Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. + Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. + Incorporated 1832 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. + Incorporated 1914 











EARL D. BABST.........New York City 


Chairman of the Board, American Sugar Refining 
y 


H. DONALD CAMPBELL. New York City 


President, Chase National Bank of New York 


ARTHUR O. CHOATE... .New York City 


JOHN M. DAVIS. 





———————e 


DIRECTORS GREAT AMERICAN INSURANCE COMPANY 
DANIEL R. ACKERMAN. . New York City 


Secretary, Great American | L. F. Dommerich & Co.. Commission Merchants 
y 

| 

| 

| 


ROBERT S. GLASS. ..... New York City 


| EUSTIS L. HOPKINS... New York City | 
PERCY H. JOHNSTON... New York City 


Chairman of the Board, Chemical Bank & Trust Co. | 


New York City | ALEXANDER R. PHILLIPS New York City 


Chairman of the Board. Delaware, Lackawanna | Vice-President, Great American Insurance 
& Western Railroad Co, | Company Shearman & Sterling, Attorneys 
WILLIAM H. KOOP ........... _...New York City 


President, Great American Insurance Company and Affiliated Companies 


a 
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LOUIS W. DOMMERICH. New York City | JESSE S. PHILLIPS....... New York City 


Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 
of New York 


"Son Great American Insurance | HOWARD om SMITH..... New York City 


Estate Trustee | 


| MAURICE J. SULLIVAN. .New York City 


President, American Can Company 


| SAMUEL McROBERTS. ...New York City | ROY 8. WHITE.......... tow Foch Sly 


President, Western Union Telcaraph Company 


| GARRARD B. WINSTON. New York City 


| 
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B. W.R.S. Royal Building Branch 


Sends $10,000 


In July, 1940, a New York downtown 
branch of the British War Relief So- 
ciety was opened on the fourteenth floor 
of the Royal Building, 150 William 
Street, and the results achieved during 
its first twelve months are a source of 
pride to all those who participated in its 
varied relief activities. 

On the first anniversary of its estab- 
lishment funds collected had reached the 
impressive total of $120,015, an average 
of $10,000 a month to attest the gener- 
ous response of those whose sympathy 
for the British cause took the prac 
tical form of money donations or the 
purchase of lapel pins, compacts, cigar- 
ette cases and other articles from the 
sale of which almost $8,000 profit was 
realized. 

From the downtown branch, too, were 
distributed thousands of the now fa- 
miliar B.W.R.S. knitting bags contain- 
ing wool, needles and instructions for 
the making up of socks, seaboot stock- 
ings, sweaters, helmets and many other 
much-needed woolen articles. Insurance 
company employes in the downtown dis- 
trict, representing both British and 
American companies, organized into 
knitting groups which soon aggregated 
over 8,000 members, all helping to make 
possible a twelve months’ record of 6/7,- 
285 completed knitted articles. 

Response Was General 

To the appeal for articles of used 
clothing to mitigate the suffering caused 
by bombing raids the response was pro- 
portionately generous, 37,670 pieces hav- 
ing been contributed during the twelve 
months. Tinfoil to the total of 27,497 
pounds was also collected and forward- 
ed to the society’s headquarters. 

Under the auspices of the downtown 
branch several cooperating companies in 
the insurance district conducted money- 
raising campaigns for the specific pur- 
pose of purchasing ambulances, mobile 
feeding units and hospital equipment. 
Fourteen mobile kitchens, three ambu- 
lances and 121 units of hospital equip- 
ment helped to swell the twelve-month 
record of accomplishment. 

Worthy of special note is the fact that 
the activities of the society's downtown 
branch have been and still are being 
carried on by committees of volunteer 
workers from the staffs of the Royal- 
Liverpool Groups, who contribute their 
own time and services, the work, almost 
without exception, being performed out- 
side of office hours. Office space and 
maintenance are provided by the Royal, 
so that the results obtained have been 
free of all expenses to the British War 
Relief Society. 

“Relief Wheel” Cards 


The downtown branch has recently 
devised a “relief wheel” card to be used 
by those who will cooperate by solicit- 
ing small money contributions to help 
in maintaining the society’s activities. 
The wheel contains spaces in which the 
donor's name is to be written—the hub 





Camden Fire’s Cavalcade 


Features Early Agencies 

The latest issue of Camden Fire In- 
Surance Co.’s “Cavalcade,” covering its 
seventh decade, 1901-1910, features the 
Phillips Co. of Atlantic City, first ap- 
pointment made by J. Lynn Truscott, 
which still represents the company, and 
the Critchell-Miller Insurance Agency at 
Chicago, of which Lyman M. Drake is 
now senior partner. 

W. A. Faunce, called “the grand old 
man of insurance in Atlantic City,” was 
President of the Phillips Co. in 1900 when 
the appointment was made. Walter W. 

lark is now president, with Herbert 
A. and Harold W. Faunce vice-presidents 
and Walter W. Clark, Jr., secretary. The 
Critchell- Miller Agency appointment also 
was made in 1900 


Monthly to Britain 


and six spokes representing fifty-cent 
donations and eighteen spaces around 
the circumference of the wheel being 
provided for twenty-five-cent donations. 

With all twenty-five spaces filled, the 
wheel represents a total of eight dol- 
lars. 

This “relief wheel” card, bearing the 
slogan “Keep the Wheels of Relief 
Turning,” will be sent on request to 
anyone who will volunteer to act as a 
collector. Requests should be addressed 
to the downtown branch, British War 
Relief Society, 150 William Street, New 
York City. 


Meborter Will Speak on 
Program in New Jersey 


Hugh L. Mehorter, state agent, Crum 
& Forster Group, will speak on the 
history of the state at the annual meet- 
ing of the New Jersey Association of 
Insurance Agents to be held at the 
3erkeley-Carteret Hotel, Asbury Park, 
September 24- 26. An authority of New 
Jersey history, Mr. Mehorter is presi- 
dent of the Gloucester County Historica] 
Society. 

A feature of the program will be a 
session conducted by the Business De- 
velopment Office, under Director Milton 
W. Mays. National defense will be 
the convention theme. 


National F. & M. Girls 
Edit Company Bulletin 


Thirty-five girls in the National Fire 
& Marine Insurance Co., Elizabeth, N. J., 
have formed a group service organiza- 
tion, and under chairmanship of Dorothy 
Thompson, they took over the current 
issue of the company’s news bulletin. It 
contains a picture of the girls knitting 
for the service men, and a plea for 
packages for men in the service. 

It also contains photographs of three 
company employes now in the army: 
Corporal George D. Schauer and Pri- 
vates George Diesel and Donald Bogert. 


ORDERS DETROIT RATES CUT 

Governor M. D. Van Wagoner of 
Michigan has ordered Insurance Com- 
missioner Eugene P. Berry to cut resi- 
dential fire insurance rates 15% and to 
start an investigation looking toward 
further reductions. 








Institute Awards 


(Continued from Page 15) 


January 12; for those finishing the 
Spring semester or full year courses, be- 
ginning May 11. 

The following notice is issued to class 
directors : 

“Wherever the courses are given, the 
subject matter of the syllabus outlines 
should be covered, and although the out- 
lines are meant to be suggestive only, 
it should be kept in mind that the final 
examinations are based on them. The 
number of lectures to be devoted to 
each subject and the total number of 
lectures to be given for each course, as 
well as the emphasis to be laid on the 
various subjects, are all matters to be 
determined by the class directors, ac- 
cording to local needs. The number of 
subjects listed in each outline, there- 
fore, has no relation to the actual num- 
ber of lectures or hours of class work. 

“Since the institute courses were re- 
vised in 1940-1941, some students may 
be completing work under the old plan 
that has now been superseded. The 
proper outlines for them to follow are 
nct included in this syilabus and it is 
suggested that these students or their 
class directors write the institute for the 
outlines they wish. These old plan out- 
lines will be promptly forwarded.” 
































“Beware of that fifth columnist .. . 
carelessness’ 


says the headline of this month’s North America national 


advertising. 


The adverti 


vention program was being scuttled by the negligence of 
his employees. in failing to maintain equipment in proper 


condition. 
covered by 


immediate correction of the errors . . . before fire had 
an opportunity to teach the same lesson but at a high 
tuition cost. 


Insurance Company of 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 5 


Capital 
$12,000,000 
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sement tells of a manufacturer whose fire pre- 


The dangerous situation was, fortunately, dis- 








the White Fireman, whose report led to the 


See our full-page advertisement 
in the August 11th issue of Life. 


North America 
PHILADELPHIA 
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Losses Paid 
over $457,000,000 
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Common Carrier Held Not Exempt 
From Its Common Law Liability 


that 
the insurance was issued in addition to 


\ shipment of cigarettes by common 
carrier from Kentucky to Chicago was 
lost when the truck containing the mer- 
“highjacked” and the mer- 
chandise stolen when in transit. The 
consignor sued the carrier for $8,311 as 
damages. The carrier alleged in defense 
an agreement with plaintiff that the car- 
rier should, in lieu of its common law 


chandise was 


liability, obtain insurance naming the 
consignee as the insured and that it did 
so, thus being relieved of its common 


law liability to the consignee for the 
damage complained of. 

The carrier also filed a_ third-party 
complaint against the insurance com- 
pany on its policy to the defendant as 
common carrier and on its policy issued 
to the consignee and attached to the 
policy issued to the carrier. The carrier 
contended that by these policies the in- 
surance company became liable to both 
the consignor and the carrier for $8,311. 

Plaintiff's motion for summary judg- 
ment against the carrier was sustained 
and the case was retained upon the 
docket for further proceedings upon the 
defendant’s third-party complaint against 
the insurance company. Axton - Fisher 
Tobacco Co., Inc., v. Ziffrin Truck Lines, 
Inc., Federal District Court for West- 
ern Kentucky, 36 F. Supp. 777. 

If the facts were as claimed by the 


consignee, the court said, namely, 
the carrier’s common law liability, the 
plaintiff was entitled to,a judgment as 
a matter of law, as the receipt of the 
shipment and the failure to deliver were 
admitted by the carrier. “If the facts 
were as claimed by the carrier, namely, 
that the insurance was issued and ac- 
cepted in lieu of the carrier’s common 
law liability such an agreement is illegal 
and leaves the plaintiff in a position to 
recover from the carrier on its common 
law liability. The shipment is governed 
by the provisions of the Motor Carriers’ 
Act. * * * The provisions of the Federal 
statute relied upon by the plaintiff ap- 
pear to be plainly expressed and to have 
the legal effect of making invalid any 
such alleged agreement as is relied upon 
by the carrier in the present action.” 

The Motor Carrier Act of 1935, sec- 
tion 201 et seq., relied on by plaintiff, 
provides that the common carrier in in- 
terstate commerce shall issue a receipt 
or bill of lading for property received 
for such transportation, and shall be 
liable to the lawful holder thereof for 
any loss, damage or injury to such 
property caused by it, and no contract, 
receipt or other limitation shall exempt 
the common carrier from the liability 
imposed by the act. 





DUBUQUE SUCCEEDS MONTEE 





Named Manager for Aero Underwriters 
At Chicago; Co-Author of 
“Win Your Wings” 

George L. Lloyd, manager of Aero In- 
surance Underwriters, announces that 
following the transfer of Harold Montee, 
manager of the Chicago office, to the 
home office in New York, Jean H. 
DuBuque has been appointed as his suc- 
cessor. 

Mr. DuBuque has been actively en- 
gaged in commercial aeronautics for 
eleven years and thoroughly understands 
the problem of private owners and com- 
mercial operators. For five years he 
was in the service of the Civil Aero- 
nautics Administration during which 
period he was stationed in Chicago and 
was in touch with aircraft projects in 
nine states in the Middle West. 

Latterly, from San Antonio, Tex., he 
was active in supervising activities in 
connection with the Civilian Pilot Train- 
ing Program. Mr. DuBuque holds vari- 
ous ratings as a technical and flying 
instructor. 

He has written many articles on aero- 
nautical subjects and is co-author with 
Col. Roscoe Turner, world-famous speed 
ace, of two highly successful volumes on 
aviation training entitled “Win Your 
Wings.” These texts have earned na- 
tiona] recognition from leading aviation 
authorities and are widely used in con- 
nection with the present Federal pilot 
training programs. 

He has been a student of aviation in- 
surance for some years. 


POSTPONE CANADIAN FILINGS 


C. I. U. A. Defers Filing Date Under 
Acquisition Rules to October; 
Opposition Continues 
Wilson E. McLean, secretary-treasurer 
and Dominion manager of the Canadian 


Inland Underwriters Association, has an- 
nounced that the filing of date under the 
new acquisition cost rulings, originally 


scheduled for 
ferred until September 1. 


August 1, has been de- 
The rules will 


become effective October 1 as scheduled. 
Postponement was made due to repre- 
sentations that the time originally set 
was too short. 

Opposition of agents and brokers to 
the portions of the new regulations 
which involve lower commission rates, 
particularly on personal property float- 
ers, has continued. 

Threats have been made that the sev- 
eral policies mentioned in the C. I. U. A. 
commission scale will not be handled by 
many agencies; other threats are that no 
effort will be made to push these lines. 
These threats are said to come in the 
face of a growing consumer demand for 
the personal property floater. 





Appleton & Cox Remain 
Managers for Standard 


W. Ross McCain, president of the 
Aetna Fire Group, has announced that 
Appleton & Cox, Inc., 111 John Street, 
New York, will continue as marine man- 
agers of the Standard Insurance Co. of 


New York for both ocean and inland 
marine lines. 
In addition to the Standard, Apple- 


ton & Cox, Inc., manage a large group 
of companies for ocean and iniand ma- 
rine business. This organization, which 
operates country-wide, is one of the 
largest and best known marine offices 
in the United States. 


Hugh T. Seibels Passes 
Suddenly at Columbia 


Hugh T. Seibels, aged 53, widely 
known in insurance circles in a number 
of states and abroad, died in his sleep 
at his home in Columbia, S. C., August 1. 

Mr. Seibels was for many years asso- 
ciated with the Seibels insurance inter- 
ests, now operated as Seibels-Bruce 
Company. A few years ago, however, 
he became an independent insurance 
broker working in association with the 
Seibels-Bruce firm. His insurance work 
carried him into many states and gave 
him contacts in other lands, particularly 
England. 





London Institute’s New 
Schedule of Surcharges 


ON CARGO AND SPECIE RATES 
Also Adopts Amendments to Advisory 
Schedule on Cargo War 
Risk Rates 
A new schedule of surcharges on cargo 
and specie rates has just been announced 
by the Institute of London Underwriters 
in substitution of a scale issued on March 
31. The new = schedule incorporates 
amendments which have been 
the surcharge committee. 
The surcharges have been intended to 
meet the add‘t‘onal costs of covering ma- 
rine risks in areas where these have been 
increased by the war. The additions orig- 
inally imposed have since been raised in 

the light of experience. 

Incorporated in this new schedule are 
a number of special rates which have 
now been agreed for short voyages. 
These include surcharges of %% for 
voyages between ports or places in the 
Bristol Channel not west of Swansea- 
Infracombe inclusive. and for voyages 
within the Clyde. Surcharges of 4% 
have been approv ed for voyages between 
ports or places in the Mersey and for 
passages between Southampton or Ports- 
mouth and the Isle of Wight. These 
rates compare with a surcharge for all 
other voyages within the United King- 
dom, including Eire, of 4%. The maxi- 
mum surcharge is 4%. 





since 
agreed to by 


Use New Phraseology 


New phraseology has been prepared 
for a provision entitling gold, silver, pre- 
cious metals or non- ferrous metals in 
ingots, or similar form, and_ precious 
stones to be rated at 50% of the full 
surcharge scales. The concession is now 
only to apply to these interests when 
they are carried by sea “in a properly 
constructed bullion room.’ 

Underwriters have eas attached 
great importance to the shipment of 
precious metals and stones in specially 
designed bullion rooms. Other consider- 
ations have also influenced the basic rat- 
ing of the risks, including the tyne and 
size of the vessels designated for the 
transport, which are generally assumed 
to be of the passenger liner type, and 
also the equipment of the ships with 
more than one screw. The sums involved 
are so great that underwriters may rea- 
sonably demand the completest possible 
arrangements for the safety of such 
cargoes. 


Cargo Rates Rise 


Several amendments to the current 
advisory schedule of cargo war risk rates 
have recently been announced by the in- 
stitute. Amone them are an increase 
from 3% to 4% in the West African 
section for voyages “Freetown to or from 
Fast Africa (Mombasa), but including 
islands,” and a rise from 2% to 3% 
for voyages “Freetown to or from Cape- 
town.” 

While no official reason for these 
amendments has been given, it seems 
probable that they are the result of 
the southbound development of the Axis 
submarine campaign. 

There is also a new rate of 1% for 
voyages “Calcutta to or from Tuticorin,” 
whether via Colombo or not. This is an 
elucidatory item to clear up the question 
whether such voyages come within the 
Fastern India coastal rate of 34%. As 
the voyage in question necessitates the 
passage East of Cevlon it does not come 
under the head of coastal voyages. 


QUESTION VALIDITY OF TAX 


At the request of the Attorney Gen- 
eral of Ontario the Dominion Govern- 
ment is asking the Supreme Court of 
Canada for a decision on the validity of 
Dominion legislation imposing a 10% 


tax on premiums paid insurance com- 
pantes not licensed by the Dominion 
Denartment of Insurance. Meantime, 


proclamation of the legislation in ques- 
tion has been postponed. 


pany. 
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Institute’s Top Student 
In Ocean Marine Course 


RAYMOND J. WALSH 

For the second consecutive year, Ray- 
mond J. Walsh headed the list of ocean 
marine students in the courses of the 
Insurance Institute of America. This 
year, which was his third and in which 
he completed the entire series, his aver- 
age was 92.5%. The preceding year it 
was 99%. He took the courses and sat 
for the examinations conducted by the 
Insurance Society of New York. 

Mr. Walsh is in the ocean marine de- 
partment of Chubb & Son. A native 
New Yorker, he was graduated from 
Fordham University in the class of 1937, 
with an A. B. degree. Immediately after 
graduation he joined Chubb & Son. 

In addition to his work and his Insti- 
tute courses, for the past three years 
he has been attending night classes at 
Fordham Law School which he expects 
to complete next year. After that, he 
intends to take a course in admiralty 
law. He is studying law not with the 
expectation of engaging in the practice 
of law, but as a background for his work 
in ocean marine insurance. 

He is twenty-five years old, is married 
and lives in the Bronx. 





E. Dana Johnson Forms 


‘ 
General Agency in South 
E. Dana Johnson, for eleven years 
with W. H. McGee & Co., has estab- 
lished the E. Dana Johnson & Co. gen- 
eral agency at Jacksonville, Fla. The 
new firm will specialize on ocean and 
inland marine, but will write all lines. 
Mr. Johnson has been manager for 
McGee & Co., in its Atlanta office and 
also assistant secretary of the corpora- 
tion. He has been active in insurance 
educational work, having served as in- 
structor in the short courses conducted 
in state universities by the agents’ as- 
sociations in Louisiana, Florida, North 
Carolina and Georgia. He has also lec- 
tured at the University of Indiana. 


WINNIPEG AGENTS ELECT 
Frank Horne of Allan, Killam & Mc- 
Kay, has been elected president of the 
Insurance Agents’ Association of Win- 
nipeg, Vice-presidents are H. A. Roberts 

of Grain Insurance Brokers, Ltd., 
D. W. Review of Stock Investment Com- 
Secretary-treasurer is D. 
Hurst of the Western Canada Insurance 

Underwriters’ Association, 
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300,000 Insurance Employes Assured 
Of Wage & Hour Law Benefits 


General P. B. Fleming, W. & H. Administrator, Says Volun- 
tary Compliance Programs Already Started By Ins. 
Groups; Personnel Classification Study Made 


General Philip B. Fleming, adminis- 
trator for the wage and hour division of 
the United States Department of Labor, 
announced this week that voluntary com- 
pliance programs have either been 
started or promised by representative 
groups of insurance companies which 
makes virtually assured that more than 
300,000 insurance employes throughout 
the nation will receive wage and hour 
law benefits. This announcement, which 
came as good news to the rank and file 
of insurance workers, followed comple- 
tion of a personnel classification study 
made by General Fleming’s division. 
This study, which enabled him to deter- 
mine legitimate exemptions under the 
law, was made in cooperation with the 
seven employer association groups in 
the insurance business. 

90% of Individual Cos. Represented 


Cooperating with the Department of 
Labor officials and representing 90% of 


the country’s individual companies in 
the blanket industry compliance effort 
are: Vincent P. Whitsitt, manager and 
general counsel, Association of Life 
Presidents, New York City; Col. Charles 
B. Robbins, manager and general 
counsel, American Life Convention, 
Chicago, Ill.; C. W. Fairchild, general 
manager and treasurer, Association of 
Casualty & Surety Executives, New York 
City; Frank L. Rowland, Life Office 


Management Association, New York 
City; John Marshall Holcombe, _ jr. 
manager of the Life Insurance Sales 


Research Bureau, Hartford; Harry 
Cooper, Jr. of the National Association 
of Mutual Insurance Companies, Indian- 
apolis; and J. H. Doyle, general counsel, 
National Board of Fire Underwriters 
New York City. 

The American Mutual Alliance, com- 
posed of 100 mutual and fire insurance 
companies, has already informed Gen- 
eral Fleming that its companies have 
begun their program of voluntary com- 
pliance with provisions of the law. 


To Prepare Compliance Manual 


Results of the personnel classification 
study made in conjunction with the co- 
Operating companies will be used as a 
guide in the determination of executive 
and administrative exemptions during 
the compliance drive. For benefit of all 
companies, a compliance manual dealing 
solely with insurance situations will be 
Prepared and the inspection staff will 
conduct future insurance inspections in 
accordance with that manual. This same 
consideration will be made available to 
independent companies not represented 
by the cooperating groups, the Wage 
and Hour Division announcement said. 

“The policy of the Wage and Hour 

Ivision is to be helpful, to aid em- 
Ployers in complying with the law rather 
than wait for them to get into trouble 
and then pounce on them,” General 
Fleming pointed out in an interview this 
week. “Companies with which we are 
working in this instance have been very 
helpful and we are highly pleased in 


being able to add another important step 
in our program of accomplishing com- 
pliance by cooperation.” 

While the employer groups assured 
the Wage and Hour Division of co- 
operation so far as compliance is con- 
cerned, all stated they would continue to 
maintain that the law does not apply to 
insurance companies because they are 
not engaged in interstate commerce. 

General Fleming’s Opinion 


has 


General Fleming recently ex- 
pressed his opinion that the wage and 
hour law is generally applicable to em- 
ployes of insurance companies, and 


furthermore, that the law is generally 
applicable to employes in branch offices 
of insurance companies located in the 
various states. He says: “Employes 
of an insurance agency representing one 
or more companies will be covered by 
the act if the agency sells in more than 
one state. If such an agency represents 
out-of-state companies and sells exclu- 
sively in the state in which it is located 
it may well be that the employes are 
covered by the act, but the wage and 
hour division is not presently prepared 


to take a position in those cases. This 
means that we will not institute en- 
forcement proceedings in such cases un- 
til a position has been taken and ade- 
quate notice thereof given. 

“Of course, this policy does not affect 
the rights of employes to sue and if 
successful to recover double their ur- 
paid minimum wages and overtime (as 
provided in the law). 

“The home office staff of any insur- 
ance company which does business in 
more than one state is generally within 
the coverage of the act. However, some 
particular employes among those in a 
home office may be exempt. Section 
13(a) (1) of the act declares that the 
wage and hour provisions of the law do 
not apply to ‘any employe employed in 
a bona fide executive, administrative, 
professional or local retailing capacity, 
or in the capacity of outside salesman 
(as such terms are defined and delimited 
by regulations of the Administrator).’ 

“As far as insurance companies are 
concerned, the ‘or local retailing capac- 
ity’ part of the above phrase is gen- 
erally irrelevant, but discussion of the 
remaining jobs as they are ‘defined and 
delimited by regulations of the Admin- 
istrator’ may be helpful.” 


Executive Exemptions 


General Fleming outlines the require- 
ments which must be fulfilled to merit 
executive exemntion under the law. 
There are six in all and he points out 
that the employe must measure up to 
all of them. Thus, an employe classi- 
fied as an “executive” must be one whose 
primary duty is in keeping with the fol- 
lowing: 

“(1) Management of the establishment 
in which he is employed or of a cus- 
tomarily recognized department or sub- 
division thereof, and (2) who customarily 
and regularly directs the work of other 
employes therein, and (3) who has the 
authority to hire or fire other employes 
or whose suggestions and recommenda- 
tions as to the hiring or firing and as 
to the advancement and promotion or 

(Continued from Page 28) 
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To Graduate Cum Laude 


John J. Flynn, Jr., of Boston, who re- 
cently completed the casualty insurance 
course of the Insurance Library Asso- 
ciation of Boston, was the sole student 
of the class to graduate cum laude. This 


JOHN J. FLYNN, JR. 


distinction is all the more impressive 
when it is learned that Mr. Flynn was 
the only person taking the course who 
is not associated with the insurance busi- 
ness, He is employed in the trust de- 
partment of the Merchants National 
Bank of Boston. 

The son of John J. Flynn, vice-presi- 
dent of the Massachusetts Bonding, he 
attended the first and second year 
courses offered by the Insurance Library 
Association while a student at Boston 
College from which he was graduated 
with B.A. degree in 1938. Subsequently 
he attended Harvard Graduate School 
of Business Administration and _ there, 
in 1940, received a degree of Master of 
Business Administration. 

Young Mr. Flynn’s thought in taking 
the casualty courses was that while there 
has not yet been a direct application of 
insurance and banking in the work he is 
now doing, the two fields are often so 
closely related that there might be many 
occasions in the future where his knowl- 
edge gained from the study of insurance 
would be helpful. : 


10% Taken Off Auto Rate 
On Cars for Hire in Virginia 


Under an order of the Virginia State 
Corporation Commission, effective Au- 
gust 25, companies writing liability cov- 
erage On private passenger cars in Vir- 
ginia carrying others for hire will be 
permitted to eliminate a 10% premium 
heretofore charged owners of such cars. 
This action, sought by the National Bu- 
reau of Casualty & Surety Underwriters 
and the Mutual Casualty Rating Bureau, 
is designed to cooperate with the na- 
tional defense program. 

Under the commission’s order, the 10% 
premium exclusion clause will be elimi- 
nated from future policies issued. So 
will the 10% charge on policies already 
endorsed. ; 








To Pass on War Department’s 
Plan August 12 in Minnesota 


Following a favorable opinion of the 
assistant attorney general the Minne- 
sota Compensation Insurance Board has 
called a hearing for August 12 on the 
War Department's casualty insurance 
rating plan for cost plus defense con- 
tracts. 

This plan is now before the state 
insurance department and the compen- 
sation rating board for approval. At 
the hearing all interested parties will be 
given an opportuinty to be heard. 
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Aircraft Negligence Decisions Are 
Interpreted in A. R. Stimson Paper 


Some leading examples of aircraft 
negligence cases were presented in an 
interesting paper by A. R. Stimson, 
Huntingburg, Ind, attorney, at the an- 
nual meeting last week of the Federa- 
Insurance Counsel at Saranac 


tion of 
Inn, N, Y. Mr. Stimson spent con- 
siderable time in compiling this data 


and reached the conclusion that there is 
the need for much research in aero- 
nautical law. He also sees great ques- 
tions of policy looming up which will 
affect insurance and all other groups. 
He therefore recommended to the fed- 
eration that a committee be appointed 
to consider the study of aeronautical 
law insofar as it may relate to insurance 
matters. 

Speaking generally on the court de- 
cisions which have been made to date 
in aircraft negligence cases Mr. Stim- 
son observed: “Generally where the 
courts deciding these cases had lay- 
man’s knowledge of aerodynamics and 
general knowledge of some of the 
salient facts in this comparatively new 
method of locomotion, their opinions 
were good; otherwise perhaps not. In 
this connection there is a duty. It ap- 
pears to me that there is a duty upon 
the members of the bar to inform them- 
selves on this new subject in order that 
they may assist the courts in their de- 
cisions and provide the means by which 
they can render well considered opinions. 
lf the courts and the members of the 
bar will busy themselves with the new 
concepts so greatly affecting our scien- 
tific views and economic existence, the 
need for specialized boards and commis- 
sions exercising semi-judicial authority 
will come to an end.” 

Tort Liability of Aircraft Manufacturers 

The speaker's first consideration was 
the tort liability of aircraft manufactur- 
ers to persons and property on the 
cround and in the air and he brought 
out this fact: An aircraft manufacturer 
or one charged with the duty of main- 
tenance of aircraft is liable for negli- 
gence in the design or construction of 
the aircraft. Liability, of course, 1S 
predicated upon negligence. There are 
four recent cases in which this matter 
is considered, first mentioned being given 
as follows: 

In an opinion not officially reported a 
circuit court of Michigan, in the case of 
Maynard v. Stinson Aircraft Corp., 
(Note: 1940 USAvR 71, 2335 CCH 1253) 
plaintiff recovered a judgment for twen- 
ty-seven thousand five hundred dollars 
($27,500.00) for negligence in the design 
of an airplane by (1) constructing the 
exhaust stacks improperly in that they 
were too short and would not throw 
gases or flames sufficiently distant from 
the fuselage. and by (2) constructing 
the carbureter drain opening too close 
to the exhaust stack and making it too 
short, as a result of which the gasoline 
escaped from the drain and was set 
on fire by the exhaust stacks. 

Collision Between Aircraft 

Mr. Stimson next discussed the tort 
liability of aircraft owners and _ pilots 
to persons and property, and he said in 
introducing this subject: 

“The jurisdiction of Wisconsin, Illinois, 
California, and West Virginia, as well 
as one Federal decision, contribute to 
the judicia] consideration of collision be- 
tween aircraft when on the ground or 
about to land. The courts hold that the 
usual rules of negligence should be ap- 
plied which makes persons operating air- 
craft owe the duty of ordinary care to 
other aircraft, and if the plaintiff is en- 
titled to recover he must be free from 
contributory negligence, which requires 
that he observe to the front and to each 
side before proceeding to propel his air- 
cratt. 


“The Illinois 


(Note: 


Circuit Court 


Tiedt v. Gibbons et al,. 1940 USAvR 63, 
235 CCH 1259, No. 1220), held that the 
pilot of a landing airplane is liable for 
negligence in striking a grounded air- 
plane even though the Federal and TIIli- 
nois air traffic rules give an airplane in 
the act of landing the right of way over 
one moving on the ground. In this case 
the plaintiff had landed and was taxing 
across the Ashburn airport at about five 
miles per hour when he saw defendant’s 
airplane about one hundred fifty (150) 
feet ahead of him traveling about forty 
miles per hour. The plaintiff immediately 
stopped but the defendant continued on 
and crashed into the plaintiff’s airplane. 

“The court held that the defendant in 
traveling forty miles per hour could have 
seen plaintiff’s airplane and avoided it, 
and that the plaintiff in stopping his 
airplane had given the right of way to 
the defendant which is as much as he 
could nossibly do. Even though the de- 
fendant may not have seen plaintiff’s 
plane, the defendant was negligent in 
not observing the plaintiff’s airplane as 
it could have been avoided had it been 
observed. 

“A pilot who observes the State and 
Federa] rules for landing aircraft by 
circling field, landing into the wind, etc. 
may recover damages from pilots landing 
in opposite direction under claim of local 
rule during airmeet, but without airport 
marking to that effect. Rinhart v. Wood- 
ward Flying Service. (Note: 1940 
USAvR 59, 9S. E. 521 W. Va. SP. Ct.).” 

Runaway Aircraft 

Further along the speaker told of 
cases involving runaway aircraft on the 
ground and collision between aircraft 
and ground vehicles. One of the most 
interesting cases was where an automo- 
bile ran into an airplane, and the facts 
are as follows: 

It is not often that an automobile runs 
into an airplane, but this occurred in a 
South Dakota case decided in 1933. 
(Note: Harvison et al., v. Harrick, 1933 
USAvR 128, CCH 1022). The plaintiff 
was towing his airplane along the high- 
way when he saw the defendant ap- 
proaching in his automobile several miles 
away. One member of his party went 
ahead and when approximately two 
blocks in advance of the plane endeav- 
ored to flag down the defendant who re- 
fused to stop. Another member of the 
party also tried to flag him down but to 
no avail, and the defendant proceeded 
at the rate of fifteen to twenty-five miles 
per hour when he ran into the right 
wing surface which extended across the 
highway behind the towing automobile. 
State statutes made every person “who 
without authority knowingly and will- 
fully obstruct a highway” guilty of a 
misdemeanor, but provides that a single 
article which can not be divided may 
exceed the road limit and be moved on 
the highway by procuring a special per- 
mit and the defendant contended by the 
reason of the same he was not liable. 

The court affirmed the judgment for 
plaintiff saying that the mere violation 
of a statute in every case does not 
prevent recovery of damages unless the 
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MAY SET UP COMP. POOL 
Handling of Workmen’s Compensation 
Explosive Risks in Nat’l Bureau May 

Be Solution of Coverage Problem 

The possibility looms up that a pool 
may be organized within the National 
Bureau of Casualty & Surety Under- 
writers where member companies may 
place their workmen’s compensation risks 
of an explosive nature. This subject 
came up informally at a meeting Tues- 
day of the board of governors of the 
Workmen’s Compensation Reinsurance 
Bureau. Although appreciative of the 
difficulties involved these days in the 
handling of explosive risks, the consen- 
sus of the meeting was that no change 
should be made in the constitution of 
the bureau which forbids granting of 
coverage to manufacturers of explosive 
risks. 

But the board of governors indicated 
that there would be no objection on their 
part to a pool being set up in the Na- 
tional Bureau and will undoubtedly give 
it support as far as their own individual 
companies are concerned. Henry  Col- 
lins, Ocean Accident’s United States 
manager, is chairman of the board of 
governors. Thomas Thompson, Ocean 
Accident, is chairman of the special] com- 
mittee of the reinsurance bureau which 
looked into the subject of explosive risks 
earlier this year. 


WRITINGS AHEAD; LOSSES DROP 








American Surety in First Six Months of 
’41 Made $1,153,384 Investment Income 
and Underwriting Profit; Surplus Gain 

A. F. Lafrentz, president, American 
Surety, advised stockholders on July 29, 
that the company’s operations for the 
six months of this year resulted in an 
increase in premium writings and a de- 
crease in net losses incurred compared 
with the same period of 1940. After 
providing for all statutory reserves and 
reserve for income tax, investment in- 
come and underwriting profit amounted 
to $1,153,384. Setting aside dividend of 
$375,000 declared payable July 1, 1941, 
there was added to surplus and undivided 
profits $786,136. 

Total admitted assets of the company 
as of June 30 stood at $28,242,482 com- 
pared with $27,107,332 as of December 
31. Of this total $6,112,864 was in cash 
in banks and offices and $11,644,522 in 
securities. It is pointed out in a foot- 
note that the market value of amortiz- 
able bonds is $46,192 greater than their 
amortized value. 

On the liability side capital stock 
stands at $7,500,000; surplus and undi- 
vided profits at $6,688,059; reserve for 
unearned premiums at $6,461,948; re- 
ported loss reserve at $3,940,811, and un- 
reported loss reserve at $1,524,697. 





violation is the proximate cause thereof. 
‘The plaintiff doing without negligence 
(although unlawful) what they might 
have lawfully done had they secured the 
permit contemplated by statute, do not 
therefore become outlaws bound to suf- 
fer without complaint or protest, damage 
inflicted (as the jury was justified in 
finding) by the negligence of the de- 
fendant, the plaintiff being in the exer- 
cise of due care. The situation seems 
to this court entirely analogous to the 
operation of an unlicensed automobile on 
a highway.’” 
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W. F. Casey Countrywide 
Sup’t of A. & H. Lines 


William F. Casey, who has been with 
the United States. branch of Accident 
& Casualty Co. for several years past as 
metropolitan superintendent of Accident 
& Health lines, recently was given the 
broader responsibility of country-wide 
supervision of this class of business. 
With about twenty-five years’ experience 
in A, & H. underwriting and production 
Mr. Casey is well fitted for the bigger 
job with Accident & Casualty. 

Along William Street he is popularly 
known and is serving this year as vice- 
president of the Accident & Health Club 
of New York in charge of arrangements, 





A. & H. CLUB OUTING 

The Accident & Health Club of New 
York is planning its annual outing for 
September 20, subject to possible change. 

Chairman Wm. F. Casey has appointed 
the following committee to handle ar- 
rangements: Francis T. Curran, vice- 
chairman; Edward R. Aichele, Clement 
F. Demsey, Thomas A. Beirne, John L. 
Scheuing, Norman E. Walter, Irving C. 
Kick, Joseph M. Ryan, Joseph Son- 
zone, William Young, George C. Hamlin 
and Harold M. George. James R. Gar- 
rett to supervise the Golf Tournament. 

Place of the outing will be announced 
at a latter date. 


SEPARATE CLASS FOR TALLYMEN 


A separate classification is allowed to 
be set up under workmen’s compensa- 
tion and employers’ liability coverage for 
tallymen or checking clerks in bonded 
warehouses by an order of the Virginia 
State Corporation Commission, This new 
classification will permit lower rates, it 
was explained, but how much lower will 
depend on experience developed under 
the new class. 















le 
Lines 


n with 
-cident 
ast as 
‘cident 
on the 
y-wide 
siness. 
rience 
uction 
bigger 


ularly 

vice- 
| Club 
nents, 


New 
g for 
ange. 
inted 
e ar- 
vice- 
ment 
in L. 
1G. 
Son- 
ymin 
Gar- 
nent. 
nced 


AEN 


d to 
nsa- 





August 8, 1941 











SS UNDERWRITER 





Page 27 








Business Needs Life Preserver 
Is Opinion of Casualty Man 


Speaking of the prevailing discussion 
on agency commissions, with particular 
reference to gradation of casualty com- 
missions and expenses, an informed cas- 
yalty insurance man says to The East- 
ern Underwriter : 

“Any discussion on that subject is al- 
wavs interesting and important but 
seems to be a little confusing to some 
who are asking: ‘Is this a discussion of 
the merits of reducing agency commis- 
sions or about reduction in agency earn- 
ings?’ After all, there is a considerable 
difference, depending on which way you 
figure it. 

“To some, the whole field of insur- 
ance except life insurance is taken into 
account, but others confine their atten- 
tion to casualty insurance. To the lat- 
ter group, the present discussion of gra- 
dation of expense factors as used in rates 
probably has influenced the narrowing 
down of argument to the casualty lines. 


Looking for Life Preserver 


“’'m looking for a life preserver. It 
isn’t that disaster is sitting on our necks 
right now but there is one in sight all 
right. As far as the average rate of 
commission paid to all agents is con- 
cerned, that rate was lower in 1940 
than it was in 1936 on casualty insur- 
ance, but the commission paid in 1940 
was higher by $16,000,000 on all the 
casualty business. Of course, that was 
pecause of the larger amount of pre- 
iniums written. I would put the em- 
phesis on the dollar and cents return 
and not the percentage figure repre- 
senting commission paid. 

“It seems to me that ability to get 
orders is of first importance in income 
and if the commission paid or charged 
has an influence on winning or losing a 


piece of business, the smart men are 
bound to ‘stop, look and listen,’ 
“What good is a commission offer of 
50% if you can’t sell the insurance? But 
15% paid under conditions which enable 
one to sell and collect premiums is cash 
income and worth something. 
Companies Over the Barrel 


“Take the Washington situation on 
defense contracts as an_ illustration. 
Down there in Washington the stock 


companies were over the barrel and the 
mutuals had the business. There is no 
secret about the reason. The high com- 
pany expense and high commission in- 
volved caused the trouble and when the 
situation was corrected the stock com- 
panies and their agents had a chance. 

“Personally, I would rather collect a 
$3,300 commission on a_ $100,000 pre- 
mium than sit around and argue for 
$17,500 and get nothing. 

“There is no denying the fact that 
non-agency carriers have been doing 
very well during the past few years and 
the better they do the less the stock 
company agents get. 

“Looking at the record we find that 
in Ohio, Wisconsin, Indiana, Nebraska, 
Maryland, California, Michigan, Iowa, 
New Jersey, Minnesota, Texas and 
Pennsylvania (and there may be others 
I didn’t look up) the carrier writing the 
largest volume of premiums in each 
state waS a non-agency carrier. 

“In New York 61% of the workmen’s 
compensation premium was collected by 
the mutuals and State Fund combined. 

Expense-Commission Gradation 

“If gradation of expenses and com- 
missions will serve to make stock com- 
panies and their agents really competi- 
tive and able to hold their present risks 


and reclaim some that were lost, then 
maybe a life preserver is at hand. 

“Of course all this Washington and 
most of the other troubles were large 
risks and the large risks are the few and 
the small risks are the many. Evident- 
ly, the total premium written is influ- 
enced a great deal by the big premiums, 
just the same. 

“Argument is made that any number 
of small policies are handled by agents 
and brokers when the cost of actual 
clerical handling alone exceeds the com- 
mission paid. There has been some argu- 
ment for ‘expense constants’ in some 
form or for a basic premium with mini- 
mum and maximum expense charges. 

“It is all very interesting and im- 
portant and someone would call for a 
life preserver and companies and their 
agents get their backs together and 
speed up the discovery of that life pre- 
server.” 


Gontrum Bars Old Keystone 
Assessments in Maryland 


State Insurance Commissioner John B. 
Gontrum of Maryland has advised the 
Special Deputy Insurance Commissioner 
of Pennsylvania to discontinue sending 
notices of assessments to about 4,800 
former policyholders of the Keystone 
Indemnity Exchange in Maryland or at- 
tempting to collect about $611,000 in as- 
sessments from Maryland policyholders. 
Mr. Gontrum states that no policyholder 
in Maryland received notice of the as- 
sessment within a year after the expira- 
tion or cancellation of his policy. The 
commissioner also called attention to a 
recent act passed by the Maryland Gen- 
eral Assembly setting up this limitation 
during which notice must be given and 
which became effective on June 1. He 
further referred to a Court of Appeals 
case in his request. 

“We are advising all persons contact- 
ing. us either to ignore your demand for 
payment of the assessment, or to write 
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Working Press Entertained at Lunch by 
Former Sup’t of Insurance; W. S. 
Crawford Dean of Those Present 
James A. Beha, one-time general man- 
ager of the National Bureau of Casualty 
& Surety Underwriters and former State 
Superintendent of Insurance in New 
York, gave a luncheon party August 1 at 
India House to the members of the 
working insurance press. In a reminis- 
cent mood Mr. Beha and his guests 
relaxed in a talk-fest about events and 
personalities which have made insurance 
history dating from the time Mr. Beha 
was appointed by former Governor Al 

Smith in 1924 as Superintendent. 

Dean among those present was Wil- 
liam S. Crawford, insurance editor of the 
New York Journal of Commerce, who 
has been in insurance newspaper work 
about forty years. His reminiscences of 
nearly half a century of insurance activ- 
ity would make interesting reading. 

Also attending the luncheon were 
George A. Watson, National Under- 
writer; E. M. Ackerman and Russell 
Rhodes, Weekly Underwriter; Wallace 
L. Clapp, The Eastern Underwriter; E. 
Weston Roberts, Insurance Advocate; 
David Porter, Insurance Field; W. War- 
ren Ellis, Insurance Broker-Age; Robert 
Sheehan, American Agency Bulletin, and 
Elmer Miller, Journal of Commerce. 





FILES SUIT ON TAVERN BONDS 

Suits for forfeiture of the $2,000 faith- 
fal performance bonds on three St. Louis 
taverns have been filed in Crcuit Court 
by the Attorney-General’s office, alleging 


violation of the state laws by selling 
liquor on Sundays. The Fidelity & De- 
posit Co. bonded two of the taverns, 


while the other was under personal bond. 





you calling your attention to the pro- 
visions of Chapter 640 of the Acts of 
1941, and in case of suit being filed 
against them, to plead said act as a 
bar to enforcement,’ Commissioner Gon- 
trum said in his letter. 
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A.&H. Special Research Committee to 
Meet in Cincinnati Week of Sept. 15 


An accident and health committee get- 
together of some importance is scheduled 
for the week of September 15 in Cincin- 
nati when the annual convention of the 
National Association of Life Underwrit- 
ers is held in Netherlands Plaza Hotel 
that city. This conference has been 
called by Fred M. Walters, General Ac- 
cident, who is chairman of the Special 
Research Committee to Report on Vari- 
ous Phases of Accident & Health Insur- 
ance. Most. significant item on the 
agenda will be to prepare a program of 
all-vear round public relations activity 
which will increase the already favorable 
public attitude toward the A. & H. busi- 
ness. 

Mr. Walters’ committee, composed of 
eight company men plus Harold R. Gor- 
don, executive secretary, Health & Ac- 
cident Underwriters Conference, has been 
quietly making plans this year to broad- 
en the scope of the nationally observed 
Accident & Health Insurance Week 
which takes place annually in March. 
Great enthusiasm is aroused at that time 
in publicizing the business but it dies 
down after the week is over. The feel- 
ing of the general committee in charge 
of the week (Harold R. Gordon, chair- 
man) is that the A. & H. business would 
be well served if a concrete program of 
pubiic relations and educational activity 
were to be handled on a year-round 
basis. Accordingly, Chairman Gordon 
appointed a special research committee, 
headed by Mr. Walters, to survey the 
situation and make its recommendations 
to the next gathering of the general 
committee. In addition to Fred Walters, 
who is also public relations chairman of 





A. & H. CLINIC MAKES DEBUT 


Newest Company Magazine in Accident 
& Health Field Published By 
United States Life 

Newest company publication in the 
accident and health field is the A. & H. 
Clinic, monthly edition of the United 
States Life, whose editor is Acheson E. 
Lucey, advertising and publicity manager 
of the company. Vol. 1, No. 1 of this 
house organ was received in agency 
offices of the company this week and 
won immediate approval. It is easy 
reading and packed with newsy items 
about the United States Life’s accident 
and health department. Most significant 
is the featured fact that combined A. & 
H. and hospitalization business, as of 
the last week in June, is up 100% over 
the first week of 1941. Commercial acci- 
dent writings now account for more than 
50% of the department’s premium. Editor 
Lucey succinctly observes: “All of which 
goes to prove that our agency force has 
no shine on the seat of its pants.” 

Another spot news item in the A. & H. 
Clinic is that the Dascit agency, New 
York, one of the U. S. Life leaders, 
has appointed William G. Ruden as man- 
ager of its brokerage A. & H. depart- 
ment. Mr. Ruden says Editor Lucey, 
has eighteen years’ experience. 

Still another news flash is that United 
States Life will announce “before tiie 
snow flies” a prize package in the form 
of a new accident policy contract, and it 
is predicted that it will “help to break 
all production records.” The company’s 
new A. & H. rate manuals are ready. 

In the A. & H. leader’s list for June 
the Fairbanks agency, New York City, is 
still No. 1 in commercial accident pro- 
duction and is the leader for the year 
to date. A. D, D. Associates of Albany 
led for June and the year to date in 
hospital benefits business written. 


the National Association of A. & H. 
Underwriters, the committee is composed 
of the following: J. M. Drake, president, 
Empire Life & Accident; E. J. Faulkner, 
president, Woodmen Accident; J. C. Hig- 
don, vice-president, Business Men’s As- 
surance; George W. Kemper, A. & H. 
superintendent, Fireman’s Fund Indem- 
nity; Laurence B. Soper, assistant sec- 
retary, Connecticut General; FE. L. 
Stritch, vice-president, National Life & 
Accident; F. Leroy Templeman, A. & H. 
manager, Maryland Casualty, and Clyde 
W. Young, president, Monarch L‘fe. 
Several of these committeemen met 
informally with Chairmen Walters and 
Gordon during the recent annual con- 
vention of the Health & Accident Under- 
writers Conference in Chicago at which 
time various suggestions for favorably 
publicizing the business were received 
but no definite conclusions reached. 
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A. & H. PREMIUMS UP 11% 

First Six Months’ Writings of H. & A. 
Conference Companies Point to Record 
Total of $310,000,000 Volume for 1941 


An increase in 1941 accident and health 
premiums of approximately $35,000,000 
was estimated by Harold R. Gordon, ex- 
ecutive secretary, Health & Accident Un- 
derwriters Conference, based upon busi- 
ness reported for the first six months 
of this year. 

A total of $310,000,000 of accident and 
health premiums this year is reflected 
by an 11% increase for the first six 
months of 1941, compared to similar pe- 
riod last year. This estimate is made as 
a result of data compiled on 80% of 
the total accident and health premium 
income of members of the Health & 
Accident Underwriters Conference. 

If the trend indicated by the first six 
months’ experience of 1941 should con- 
tinue, Mr. Gordon estimates that the 
number of A. & H. policyholders will 
total between nineteen and twenty mil- 
lion in number by the end of the year. 

Loss ratios for the first six months of 
the present year show an increase of 1% 
over the first six months of 1940. 





The Hartford Accident & Indemnity 
has planted in the Boswell & Curtis 
agency, Richmond, Va., which formerly 
represented the New Amsterdam Casu- 
alty. 








entation. 








TAKE A GOOD LOOK 


We have a plan for Agents—a straight-forward selling 
plan —called The Employers’ Group Analysis Plan. It 
gets right to the meat of a man’s insurance problems. 
Shows him what coverages he has—and what coverages 
he needs—all in a simple, attractive and effective pres- 


Take a good look at the results this plan is getting for 
Employers’ Agents. Our monthly magazine “The Pio- 
neer” gives tips on how it works. For a free copy of the 
current issue write to The Employers’ Group Publicity 


Dept., 110 Milk St., Boston. 


The Employed 

















ae 


Wage & Hour Law 


(Continued from Page 25) 


any other change of status of other 
employes will be given particular weight 
and (4) who customarily and regularly 
exercises discretionary powers, and (5) 
who is compensated for his services on 
a salary basis at not less than $30 per 
week (exclusive of board, lodging, of 
other facilities), and (6) whose hours of 
work of the same nature as that per- 
formed by nonexempt employes do not 
exceed 20% of the number of hours 
worked in the workweek by the non- 
exempt employes under his direction: 
provided that this subsection (6) shall 
not apply in the case of an employe who 
is in sole charge of an independent 
establishment or a physically separated 
branch establishment.” . 

Discussing this definition of “executive 
duties” General Fleming indicated this 
week that the exemption cannot be ex- 
tended to any employe either in a home 
office or at a general agency or else- 
where until a careful survey of his 
duties, in line with the above specifica- 
tions, has been made. But normally, he 
said, a general agent in sole charge of 
a branch office of an insurance company 
and who supervises at least two other 
employes in addition to performing other 
duties in accordance with the wage and 
hour law definition, would appear to be 
exempt. Also likely to be exempt are 
territorial managers whose duties are 
somewhat comparable to those of gen- 
eral agents. 


Outside Salesmen Exempt 


Outside salesmen, too, are similarly 
exempt from the wage and hour law 
provisions since their duties are gen- 
erally performed with little or no con- 
trol by the employer of their working 
hours. General Fleming expects that 
many insurance solicitors will be entitled 
to this exemption. 7 

As regards adjusters employed by 
property insurance firms, it was indi- 
cated that some workers of this class 
may be entitled to exemption under the 
wage and hour law division’s definition 
for “administrative” employes, in which 
category other employes also may fall. 
To be considered an “administrative” 
employe, thus exempt from both the 
minimum wage and maximum _ hours 
provisions of the law, the employe must 
be one who: . 

“(A) is compensated for his services on a 
salary or fee basis at a rate of not less than 
$200 per month (exclusive of board, lodging, or 
other facilities), and 

“(B) (1) who regularly and directly assists 
an employe in a bona fide executive or admin- 
istrative capacity (as such terms are defined 
in these regulations), where such assistance is 
nonmanual in nature and requires the exercise 
of discretion and independent judgment; or 

“(2) who performs under only general super- 
vision, responsible nonmanual office or field 
work, directly related to management policies 
or general business operations, along specialized 
or technical lines requiring special training, 
knowledge, and which requires 
the exercise of 
judgment; or 


experience, or 
discretion and independent 
“(3) whose work involves the execution under 
only general supervision of special nonmanual 
assignments and tasks directly related to man- 
agement pol.cies or general business operations 
involving the exercise of 
dependent judgment.” 


discretion and in- 


given as to exemptions and those coming under 
the wage and hour act has been obtained from 
a timely interview with General Fleming con- 
ducted by The Spectator and which appeared in 
the July 24 issue of that magazine. 





MRS. MOTTINGER QUALIFIES 

Mrs. C. W. Mottinger of the Schwent- 
ker-Bruce Agency at El Paso, Tex, 
qualified as El Paso’s first woman mem- 
ber of the Black Cat Club on Hoodoo 
Day, on Friday, June 13. She produce¢ 


fifteen accident policies for the Pacific 
Mutual Life that day. 
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Cc. R. JONES, JR. WINS TWICE 





Indemnity Co. Special Agent Gets 98 
in Ins. Institute’s Casualty Exam; 
Last Year Won Same Award 


For the second consecutive year 
Charles R. Jones, Jr., a special agent 
in the metropolitan department of In- 
demnity Insurance Co. of N. A., Phila- 
nationwide highest 


Institute of 


has won 
the 


delphia, 


honors in Insurance 


America’s annual casualty IIT examina- 





CHARLES R. JONES, JR. 

He came through this year with 
an average of 98, just a point below 
his average last year, and the award 
will be presented to him—for the second 
time—at the Institute’s annual banquet 
in the Fall. 

In the surety II examinations first 
prize was won by Vincent J. McCarthy, 
General Reinsurance Corp., New York, 
whose average was 93.5%. Mr. Mc- 
Carthy studied under the Insurance 
Society of New York. 

Mr. Jones, who is 29 years old, studied 
under the Insurance Society of Phila- 
delphia. He has been associated with 
the Indemnity Co. for two years, under 
Dodd Bryan, manager, metropolitan de- 
partment. Graduate of the Episcopal 
Academy, Philadelphia, and of Dart- 
mouth College, he is a son of the late 
Charles R. Jones, for many years in 
the general insurance brokerage busi- 
ness in Philadelphia. 

“Naturally, we’re delighted,” said Mr. 
Bryan. “A two-time winner for the 
Insurance Society of Philadelphia, 
speaks well for its teaching staff and 
casualty training course.” 


Traffic Authority Finds 
Child Accidents Lower 


Motor Vehicle Commissioner Arthur 
W. Magee of New Jersey finds that the 
greatest advancement in traffic safety in 
recent years has been made by children 
under 15 years of age. He says that 
in the last eight years, child pedestrial 
fatalities have decreased 69% and injur- 
les have gone down 37%. 

The Commissioner finds an opposite 
trend in elderly pedestrial casualties 
which he says not only have failed to 
improve the safety record of their age 
group of sixty-five and over, but are 
being killed in greater number. 


tion. 








H. J. DRAKE BACK ON JOB SOON 

Hervey J. Drake, counsel, Association 
of Casualty & Surety Executives, who is 
convalescing nicely from an operation, 
Is expected back at the office on a part 
time basis next week. By September 
Mr. Drake hopes to be strong enough 
to attend the annual conventions of the 
International Association of Insurance 
Counsel and the American Bar Associa- 
tion. In both organizations he is active 
In committee work. 





V for Victory Slogan Put 
To Use by Provident L. & A. 


Probably the first 
famous V for Victory in connection with 
insurance sales promotion has just been 
adopted by the Provident Life & Ac- 


use of the now 


cident, Chattanooga, in a teaser an- 
nouncement to their field forces mailed 
just in advance of a broadside. In this 
brochure are given details of the com- 
pany’s fifty-fifth anniversary homecom- 
ing convention to be held in Chattanooga 
during mid-September of 1942. 
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The teaser bore two large V’s with 
the numerals 55 in each upper corner, 
together with the inscription “It’s com- 
ing, be a Victor!” The announcement 
that followed contained full information 
as to how the homecoming trip could 
be won by the field representatives. 

This fifty-fifth anniversary celebration 
will bring together agency forces of all 
four departments of the company for 
the first time since the golden jubilee 
was celebrated in 1937 with a convention 
in Chattanooga. The Provident was or- 
ganized in Chattanooga in 1887. The 
four departments include life, accident, 
railroad and Group. 


Hills Celebrates Thirty 
Years With Aetna C. & S. 


Horace H. Hills, supervisor of the ex- 
perience and registration division in the 
automobile underwriting department of 
the Aetna Casualty & Surety Co., re- 
cently completed thirty years with the 
organization. 

Mr. Hills was born in Rocky Hill and 
was educated in the schools of that town 
and in Hartford. He was connected with 
the Charles R. Hart Co. before he joined 
the Aetna on July 20, 1911, as a mem- 
ber of the supply department. He trans- 
ferred to auto department in 1924. 








EXPANDING PLANTS 


REQUIRE EXPANDED KNOWLEDGE OF INSURANCE PROBLEMS 


xP 


In today’s emergency, insurance men face ing times. Keep expanding your knowledge 


complex problems. They cannot afford hit- 
or-miss solicitation. These are times which 
demand knowledge . . . knowledge of the 
scope and functions of the coverages you 
have available . . . knowledge with which 


to analyze the needs of a client. 


Be prepared! Meet the challenge of chang- 





Baltimore, Maryland. 


Published by the United States Fidelity & 
Guaranty Company and its affiliate, Fidelity 
& Guaranty Fire Corporation. Home Offices: 


. . . through the instruction provided by 
your company. Your opportunities and 


your responsibilities were never greater. 








guidance? 








J Does the employment of untrained workmen tend to 
increase industrial accidents? 


2 Can accidents be controlled through a carefully 
planned safety program? 


3 Where can the employer secure expert safety 


QUIZ 
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Auto B. I. Rate Increase at This Time 
Seen as Upsetting, by Top Executives 


Bureau’s Classification System Has Greatly Boosted Number 
of Stock-Insured Risks; But Adverse P. D. Loss Trend 
Calls for Rate Adjustment 


While there is a general feeling of 
concern over the adverse loss experience 
developing this year in automobile cas- 
ualty lines, particularly P. D., which has 
been reflected in recent articles appear- 
The Eastern Underwriter, the 
situation has not reached the point 
where a widespread increase in P. L. 
and P. D. rates is deemed necessary. 
Admittedly companies are tightening up 
on their underwriting and are scruti- 
nizing risks coming up for renewal 
where the insured’s age is either under 
25 or over 65 years. But the time is 
most inopportune, in the opinion of cer- 
tain top-ranking casualty company 
executives, to rush precipitately into an 
over-all rate increase. 
Fair Trial for Classification System 


There are a number of good reasons 
why such a move should not be made 
and among them is the fact that the 
automobile classification system (a Na- 
tional Bureau innovation) has not been 
given a sufficient trial to draw definite 
conclusions. The Eastern Underwriter 
was advised this week that the bureau 
companies which adopted this system 
have shown a very decided upward trend 
in number of risks written since the 
plan became effective. Said one execu- 
tive who is concerned over the situation: 

“IT would not be adverse to studying 
the rate situation state by state and 
in so doing, in all: probability, certain 
changes would be found to be necessary. 
But we would also find some rates going 
up and others going down, and when we 
got all through, the rate level over-all 
would be approximately the same as it 
is today. Therefore, I see no reason 
why we should lend encouragement to 
an over-ail increase in automobile rates, 
especially in view of the fact that our 
own business today is profitable.” 


ing in 


Loss Experience May Improve 
Viewed from another angle the ex- 
perience may take a turn for the better, 
in the Eastern states at least, because of 
serious restriction in gasoline consump- 
tion probably extending for many 
months to come. This will mean much 
less use of automobiles and therefore 
should produce better experience. If 
rates should be increased in the face 
of such restriction in the use of cars, 
the companies would be in an embarrass- 
ing spot. While this would not be true 
of about thirty states inland, the fact 
cannot be overlooked that the states 
affected produce a very substantial vol- 

ume of automobile liability business. 

Potent Competitive Argument 
Finally, bureau stock companies, which 


Hartford A. & I. Names 
Gates to St. Paul Post 


Benjamin F. Gates has been appointed 
assistant manager of the St. Paul branch 
office of the Hartford Accident & Indem- 
nity. He was formerly special agent in 
charge of service office of company at 
Fresno, Cal. Mr. Gates has been asso- 
ciated with the Hartford’s P acific depart 





ment in various capacities since July, 
1926. He is a past president of the 
California Casualty Field Men’s Asso- 


ciation 








American Auto Action 


Straw in the wind this week was the 
action by American Automobile, one of 
the largest of automobile writing car- 
riers, in advising its agents and brokers 
in New Jersey, Connecticut and Rhode 
Island that as of September 1 certain 
changes in rate differentials will be 
made, affecting private passenger P. L. 
and P. D. risks. It is learned that the 
differential on Class A _ risks will be 
2714% off manual instead of 32% as 
heretofore; on Class B the differential 
will be 10% instead of 15%. No change 
is being made in the Class A-1 differ- 
ential which continues at 364%. Risks 
are put in this class when there is no 
business use of the car; when the mile- 
age is less than 7,500 miles a year, and 
when no more than two drivers operate 
the car, both being over 25 years of age. 








have increased their writings in the face 
of stiff non-stock competition, will not 
relish the loss of this business which on 
the whole has been profitable. An 
increase in rates would encourage many 
buyers, now stock-insured, to seek insur- 
from the 


ance mutuals, or from non- 
bureau companies operating indepen- 
dently. Under the classification system, 


some of the larger companies in the 
bureau fold report that automobile risks 
on their books have increased by many 
thousands. “Why should we favor a 
change in the situation which would re- 
sult in this flow of business going else- 
where,” they argue. 


P. D. Rates Need Adjustment 


As far as property damage is con- 
cerned probably some adjustment in the 
rates should be made but if so, then 
the rates for bodily injury should be 
reduced. This viewpoint, expressed by 
a leading executive, has behind it the 
thought that “the only proper way to 
look at the automobile situation is to 
consider it from a combined basis. If 
the experience on the combined basis 
does not indicate any need for a rate in- 
crease, it should not be made.” 


Travelers Agent, 70, In Albany Sells 
Groceries for Benefit of Ins. Clients 


Many a man sells insurance to pay for 
groceries, but the Travelers has a casu- 
alty insurance agent in Albany who sells 
the benefit of his 
clients. confusing, 
doesn’t it? And it’s even more confus- 
ing than it sounds, for Arthur Sherley, 
proprietor of one of the New York State 
capital’s oldest grocery stores, sells very 
few cans of peas or slabs of cheese to 
those insurance clients. He continues to 
be in business at the old stand primarily 
because that’s where he was when he 
first sold them insurance, years and years 
ago, and it’s still the handiest place for 
them to come when it’s time to pay pre- 
miums or renew policies. 

Mr. Sherley, treasurer of the board of 
trustees of Calvary Methodist Church, 
is 70 years old, but he outstrips agents 
less than half his age in writing new 
business. He gets up at six o’clock every 


groceries largely for 


insurance Sounds 


morning and often is still busy at eleven 
o'clock at night. 

Sherley’s, an old-fashioned grocery 
store, was founded in 1867, only three 
years after the Travelers. Some sixteen 
years ago its present owner decided he 
could not long survive the competition 
of chain stores, and turned to insurance 
as a more durable and dependable livelj- 
hood. But he was smart enough to real. 
ize that his old customers and their 
families would always associate him with 
the store at 461 South Pearl Street, so, 
after he had sold insurance to most of 
them, he fitted up an office right in one 
of the display windows, where they could 
easily find him. Every morning he’s 
there to sell groceries, if anyone cares 
to buy, or to cater to insurance custom- 
ers. Afternoons he shuts up shop for 
several hours at a time while he’s out 
interviewing prospects. He may oper 
up the store again late in the day, but 
he sets no limit on the hours in which 
he’s ready and willing to sell insurance, 





N. J. FOLLOWS N. Y. LAW 





Financial Responsibility Amendment 
Lowers Property Damage Minimum 
to $25; Newly Enacted in Jersey 


Of keen interest to automobile casu- 
alty underwriters in New Jersey is the 
recently signed amendment to the state’s 
financial responsibility law, H.B. 473 
(Orben), which requires proof from any 
person involved in an accident resulting 
in property damage of at least $25 in- 
stead of $100 heretofore prevailing. Fur- 
thermore, under this law a driver’s li- 
cense will be suspended upon failure to 
satisfy a judgment for P.D. in excess 
of $25 (instead of $100). 

These provisions follow closely the 
new Page- Anderson financial responsi- 
bility law in New York State which be- 
comes effective on January 1, 1942. 

Another bill, H. B. 298 (Hargrave), is 
pending in New Jersey and provides 
for an assigned risk pool when the owner 
of a motor vehicle is refused by two or 
more companies. There is now such a 
pool operating in the state but it is vol- 
untary in nature. 





FRATERNITY HONORS ELLIS 


Rutherford L. Ellis, prominent insur- 
ance man of Atlanta, Ga., was recently 
installed as grand alpha of the Chi Phi 
fraternity, 





E. M. ALLEN IS RECOVERING 

Edward M. Allen, executive vice-presi- 
dent, National Surety Corp., is recover- 
ing from an attack of pleurisy. He has 
been in the New York Hospital since 
Thursday of last week and is expected 
to return home at the close of this 
week. 
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Alton, IIl., Agent Collects 
Rare Bird Eggs as Hobby 


John R. Cruttenden, Alton, IIl., agent, 
rates a story in the current Concentrator 
of the Massachusetts Bonding (which 
company he represents) because of his 


hobby of collecting the eggs of rare 
birds. He and Mrs. Cruttenden, both 
students of bird life, returned not so 


long ago from a trip to the Hudson Bay 
region. They completed a journey of 
more than 2,000 miles and collected the 
eggs of about thirty-five rare birds. One 
of the leading collectors of eggs in the 
country, Mr. Cruttenden finds his hobby 
a pleasant outlet for his recreational 
time. 





Kentucky Dam Project Bonds 
Originated By Maryland 


Maryland Casualty has written two 


surety bonds totaling $10,401,895, cov- 
ering construction of the Wolf ’Creek 
Dam in Russell County, Kentucky. The 


bond was written for the S. A. Healy 


Co., contractor, through Donald D. 
Smith, broker in Detroit. 
Thirteen other companies were co- 


sureties on the two bonds. The perform- 
ance bond was in the amount of $7,901,- 
845 and the labor and materials bond, 

2,500,000. 

The dam project is designed to aid in 
flood control for the Cumberland Valley 
and to generate electric power. The 
work, involving the relocation of high- 
ways, railroads, and utilities, will be com- 
pleted in 1,200 days. The total contract 
price is $15,803,690. 





PROFITABLE SIX MONTHS 


Standard Accident Reports on Opera- 
tions; 62% Cent Stock Dividend 
Declared Payable Sept. 5 
Board of directors of the Standard 
Accident has declared quarterly dividend 
No. 235 of 6214 cents per share to be 
paid on September 5, 1941, to common 
stockholders of record as of August 

25, 
The company’s operations for the first 
six months of 1941 were profitable. 








ME. FISHING GOOD, SAYS NICK 
“Nick” Lewsen, fidelity bond supert- 
visor, New York office, United States 
F. & G., returned from East Eddington, 
Me., recently with a pocketful of stories 
about his success in bass fishing there. 
An old hand at fishing in Maine waters, 
“Nick” says he broke all records for size 
and number of his daily catch of bass. 
To prove it he sent to friends in New 
York picture of himsel£ holding a string 
of fish representing a morning catch. 
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